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ACCESSORY, PARTS OUTPUT 


VAN SICKLEN CORP. TO 
N.A.C.C. Accepts P arker TO TRANSFER LORRAINE 
‘Bus Measure in Principle; | _oP#Rations to Ecin 
Reeves Suggests Changes ati sontis sssco whe 

















March 31.—The Van 
Elgin Clock Company, which has 


GAINS 


SHARP FEBRUARY RECOVERY 
CARRIES OVER INTO MARCH 


purchased recently the Lorraine|Manufacturers of Garage Service Equipment and 


By FRANCIS P. DAILY 
Corporation, Chicago manufacturer Tools Show M 
ASHINGTON, March 31.—The National Automobile) of controllable driving lights, will, Producti 
Chamber of Commerce today accepted in principle transfer manufacturing operations | i cosemacsisien 
the Parker bill, authorizing Federal regulation of buses in| °° ‘Ss city as part of a program of 
expansion. EW YORK, March 31.— 


interstate commerce, which was recently passed by the! jas year 67,000 Lorraine lights | 


House, but seriously questioned the administrative details! were sold and the Van Sicklen Cor- 


ost Pronounced 
n Increase 


Business of manufacturers in 


the automotive parts-accessory industry in February 
‘ran ahead of January and some further moderate improve- 


which the present measure leaves to the Interstate Com-| poration has taken over exclusive | 


merce Commission. ¢ 

of pg Senator James | looking toward strengthening of rights, holding 300 patent rights to'| 

the Senate pan Commerce | °ertain provisions of the proposed | the devices. 

Committee, to which the Parker | act. | The Van Sicklen Corporation re- | 
“Two questions have been raised | cently closed contract with the Mo- | 


measure has been referred, Alfred | 
Reeves, general manager of the na- | which may be deserving of further | a Improvement, Inc., Newark, N.! 


tional chamber, offered suggestions | consideration,” Mr. Reeves says. | J. which will open its 18,000 distri- | 
| ¢ “Representatives of the shi ippers’ | pation points to the Van Sicklen | 

point of view have questioned that | products. The 1930 expansion pro- | 
vart of Section 3 which gives the |8ram includes increase in the 
examiners (of the I. C. C.) final | leather goods, automobile vanity 
| omar where an appeal is | i eee cases, plywood prod- 


| a dao , 


finish and 


pet sean tet to able. Jouguto. 
the In- — Allied Motor 
ersmate e-Commerce ommission: with Gee Inc., 


holding company, con- | 
respect 


its relations with rail- | trols the Van Sicklen company. Thé 
“ = ve aiad employs between 350 
___ (Continued 0 on Page 2) 


Federal Road 
Measure Due 
For Passage 


us- | Special from A. D. N. Washizgten Bureau 


Washington, March 31.—After 
nm conference for six weeks, 
the Federal aid highway appropri- 
| ation bill, making available a total 
of $125,000,000 for the building of 
primary highways, has just been 
reported to the House and Sen- 
ate and has been accepted by the 
former body. Early passage in the 

Senate is indicated. 

The conferees disagreed on a Sen- 
ate amendment written into the bil! 
on original passage, increasing the 
omcunt of Anni aid per mile from 


FEBRUARY TRUCK SALES IN 
24 STATES TOP YEAR AGO =.= 28 


as fina 
‘Registration Returns From Half of Country Show atom compromise sunaiias aie 
Slight Increase Over 1929 





_ Gabriel M fg. 


4 a > b; 


Pin Firm Name 


Cleveland, March 31.—The Ga- 
briel Snubber Manufacturing 
Company of Cleveland announces 
that, effective March 26, the name 
of the business has been changed 
to the Gabriel Company. | 

The automotive trade has known | 
Gabriel for many years as manu-! 
facturers of the famous Gabriel | 
snubbers which a few years ago} 
were found on practically every | 
make of car. Now, however, the} 
business has grown to include Ga- 
briel’ Triple-Vane Hydraulic Shock | 
Absorbers, Gabriel-Anderson-Ajax 
Steel Spring Covers and Gabriel | 
Gauges, a brand new dashboard in- | 
dicator which tells when the car| 
needs oil and when the battery 
needs water. 












jand 4 








the proviso that when any state has 
completed its original 7 per cent. 
|highway system the maximum for} 
| subsequent Federal aid per mile 
| may be increased to $25,000. 

This bill represents an increase | 
of $50,000,000 Federal aid for high- | 
| way construction over the previous 
annua! authorization of $75,000,000. | 





EW YORK, March 31.—Continuing to hold to the high! 
levels established in January, registrations of new) 
States in February held their 


manufacturing an 4d_ distribution ment has been noticed in March, according to the Motor and 


® Equipment Association. 

The industry rebounded in a 
marked manner in January from 
the low level reached in the clos- 


ing weeks of 1929. While no large 
increase in activity is expected, a 
slow but consistent improvement 
is looked for during the next few 
months. 

Increased business was scored by 
suppliers of original equipment to 
the car and truck makers and the 
manufacturers of garage service 
equipment and tools for the trade, 
this last group making the most 
pronounced gain in business. Man- 
ufacturers of this type of equipment 
are apparently well started on an 
excellent year. Shipments of re- 
placement parts and accessories to 
the trade were a little lower in Feb- 
ruary than in January, 

The business of automotive whole- 
salers in the association was some- 
what slower in February than in 
January, but preliminary reports in- 
dicate that March business for 
these suppliers has improved in 
some sections. 

The grand index for shipments 
|for all groups of manufacturer 
members reporting their figures to 
| the association in February stood at 
138 per cent. of the January, 1925, 
base index of 100, as compared with 
| 132 in January and 212 in February 
a year ago. 

Reports by divisions of member 
manufacturers’ business in January 
follow :— 





recently been introduced are prov- ' 
ing to be popular and the fact that 
they are included in the Gabriel 


ie » ] - 
These new products which have | Commercial cars in the United 


line explains the change in the com-_ 


pany name. 

It is the plan of the executives of ! 
the company to add to the line, | 
from time to time, other automotive 
devices which have general appli- 
cation and broad sales possibilities. 


Bendix Expands Plants 
To Handle New Business, 


own in comparison with the corresponding month of 1929, | 


according to complete returns 


states. 
Registrations of trucks in 
| sales for last month amount to 13,- 
781, as compared with 13,775 for} 
the same states a year ago, an in- 


| 
| 





OUTH BEND, Ind., March 31. 
—Expansion of the Bendix 
Aviation Corporation plants here 
and elsewhere has placed the 
company in an excellent position 
to bid for increased business this 
year, according to Vincent Ben- 
dix, president, in the first annual 
report to the stockholders. 

“Since January 1 the company 
has been compelled to make ex- 
pansion in plants and equipment, 
notably at the Bendix Brake Com- 

any, in order to take care of addi- 
ional business obtained,” Mr. Ben- 
@ix said. 

“We feel that we stand at the 
beginning of 1930 in a position to 
take a very important part in the 
automotive industry and to assist 
materially in the development of 
aviation,” he said. 

Since January 1, the_ report 
showed, the aviation combine has 
acquired control of three additional 


companies, bringing the total num- | 


| ber of subsidiaries to seventeen, ex- | 
|clusive of four foreign branches. 


“The carburetor plant of Strom- 
berg Motor Devices Company has 
been moved to South Bend into a 
new, modern building, providing 
an efficient layout embodying the 
combined experience of your 
manufacturing executives. This 
company is now equipped to bid 
ageressively on new business not 
heretofore available because of 
limited factory facilities. 

“During the past year your com- 
pany has perfected in its laboM- 
tories a number of new devices 
which will be introduced to the 
trade, and we believe the sale of 
these devices will strengthen the 
earning power of your company. 

“Our corporate structure, from an 
operating as well as_ financial | 
standpoint, is suffigiently strong to) 
permit us to develop in the future | 


(Continued « on page 11) 


It is estimated that funds made| Parts-accessory makers _ selling 
available by this measure when! their products to the car and truck 
matched by similar amounts in sev- | makers for original equipment made 
|eral states where highway construc-/| shipments aggregating 141 per cent. 
| tion is contemplated for the year | of the January 1925 base index as 


from just one- half of all the 


the | | crease of only six units, but an in- 
first twenty-four states to report | crease, nevertheless. | will represent employment for ap-;| compared with 135 in January and 


| proximately 100,000 men for at least | 243 in February a year ago. 
'seven months. | Shipments to the trade by makers 
An average of $66.35 for highway | of service parts wet were 131 per cent. 


| (Continued on on _Page 2%) 


These figures reflect a remark- 
able strength in the buying of 
motor trucks, being all the more 
favorable because of the fact that 
in January the sales of commer- 
cial cars broke all previous rec- 
ords for the first montheof the 
year. February sales, higher than 
for January, will also set a new 


(Continued on Page 2) 


Indianapolis Plants Speed 


(Continued on Page 2) 





TODAY) Car and Parts Production 








NDIANAPOLIS, Ind., March 31. | week, with still more to be taken 





—Industrial reports from all | on this week. Ebel 
sections of the state reflect im- At South Bend, Bendix is reported 
provement in the general busi- | Starting the hiring of a thousand 
Page 3 | ness condition in Indiana and wore See the Sperone of new 
N Dealer A point to increased speed in auto- | Uae e Stromberg Motor Devices, 
Editorial: Spriny Cbeaninn’ Pesca | mobile production. which is moving into a_ $250,000 
Ask Us to Tell You ’ Page 4 |, Accessories and supply manufac- | Plant adjoining the Bendix holdings. 
Calendar of Coming Events, | turers with factories in this state|, Reports from Marion state that 
Page 4 | re araeasy boosting payrolls, the | the .— — bran . the Indi- 
| reports show, and at the same time | ana-Brockway truck combine is run- 
Engineering News: New Products, prospects for increased April motor | mae fat blast, with an order tor 
: P |/car output was much in evidence. iuty-two highway building trucks 
A neeggee- —. og and 11 At Newcastle, where Chrysler and | | just having been secured from, the 
se at Make Em Long | Perfect Circle plants are among the | | Georgia State Highway Commission. 


Sparks From Detroit.......Page 2 
Pennsylvania February Car Sales 
36 Per Cent. Over January, 


to Buy ....-....eeeeeeeee Page principal industries, 500 workmen| The Graham Body Corporation 
WHOLESALE were acded to the payrolls during | at Evansville was said to be work- 

the month of March, reducing un- | ing overtime at 80 per cent. of the 

Jobber Offers System for Check- | employment in that city to a point | peak for 1929, while other plants 
he MAO Ss ins 3 xoxo Page 8 | of little consequence, it was said. worked overtime or approached 


a normal basis. The Chrysler-Dodge 


Steady improvement in the situa- : 
those nearing 


tion was reported from Columbus,| Plant was among 
near here, where a large portion of | capacity production. 
the Noblitt-Sparks Industries is lo- | Lafayette saw overtime schedules 
cated. One hundred persons were 
added to Noblitt-Sparks forces last 


REFERENCE TABLES 


Cumulative Commercial Car Reg- 
istrations Page 6 
Cumulative New Passenger Car 
Registrations...Pages 10 and ll 





(Continued 0: on n page 11) 
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N. A. C. C. Accepts Parker 


Bus Measure in Principle 


(Continued from Page 1) 


as other types of | varying rates depending upon vary 


roads well ra 
ing conditions. 


transportation. 

“Another point of administrative | 
detail has to do with 
which the House bill leaves largely 


as 


procedure | regulation. 


ping organizations are 


Commerce Commission by simply 
authorizing such funds as may 
necessary. 

“We do not desire to suggest here 
ihat the Interstate Commerce Com- 
mission should be closely bound in 
working out what must be a new 
form of administration. 

“We would like to suggest, how- 
ever, that in its report covering 
this phase of the bill, the Senate 
committee might find it worth while 
in 
cognizance of this subject. € 

“If the United States government! been improved 
is going to assume jurisdiction over terest:— 
this growing factor in transporta- “1. The bill 


hicles.” 

Mr. Reeves pointed out that for 
several years a special committee 
of automotive executives, ap- 
pointed by the chamber, has been 
making a study of proposals for 
regulation of trucks and buses in 
interstate commerce. 
Mr. Reeves cited the 
+ing the belief that 
in the public 


no 


tion, the administration must be, the provision that other transpor- 
undertaken by men who are con-| tation agencies shall be given 
versant with its problems and sym- especial consideration when peti- 


pathetic 
in the in i 
is paying for the highways and so sidered. 
is entitled to their economic use. ‘2. The bill pr 

“We believe, therefore, that this for preservation of competition i 
point of view should at least be service where consistent with pubiic 


; of t interest. 
penced before the saumsere of Se “3. Service to the public cannot 


Interstate Commerce Commission : ced otk G0lE ta the @ 
regs Sens they have be throttled as the result of a compared wi ’ m the same | es ‘ : : 2499 
SS cml 2 . bureau clause which provides that where states a year ago, a gain of 1,268, ‘the old saying that “business is what you make it” holds 
er a division to handle this ques- ‘@ilroads alone own bus services CF 21 POF Cont. t 

i . ‘consideration shall be given to fur-| Other makes of trucks to show) rue. 

“Pinally. the House Committee ther certificates to parties inde-|increases in February over the, * * * 
and the House have vers. wisely PERSER OL TaN a ane ace aenaS aE TUN OE, WELTER) Michigan manufacturers are in an optimistic frame 
our judgment, stricke q shall be construed to authorize the| tions in the 24 states, as against} of mind. At a meeting in Detroit the other day it was 


tion of regulation of the motor truck 
as an agency in interstate com- 
merce from the terms of this meas- 


commission to fix a rate, fare or 
charge. No charge shall be consid- 
ered as unfair or unreasonable be- 


ure. cause of its effect upon competing 
“No facts have yet been pro- carriers engaged in a_ different 
duced to show any public require- form of transport. This clause 


ment for anything more than such 


. - again protects the public interest in 
regulation as is necessary to the 


the free and full development of 


protection of life, limb and prop- | motor transportation without re- 
erty upon the public highways, gard to other agencies. 
which is a state police power. “5. The so-called ‘grandfather’ 


“Unlike bus operations, motor clause is extended to all services in 
trucks are largely in the hands of | bona-fide operation on the high- 
private shippers or contract car-| ways, March 1, 1930, an obviously 
riers, and are laigely operated over fair proteciiomn to present users 
short distances without schedules,| where they are operating in vood 
between no- fixed termini and with: faith.” 





COonTeet 98% STEERING 





ore ¢ars are 
equipped with “steering by 
Gemmer” than with any 
other make of steering gear. 
Gemmer-steered cars are 
the most popular — the 
easiest to handle —and con- 


sequently the easiest to sell. 





GEMMER 


MANUFACTURING COMPANY... .DETROIT 
World’s Largest Builders of Steering Gears 


SMOOTHER-STEERED when GEMMER-GEARED 





“There is no evidence anywhere 
that the shipping public desires such 
On the contrary, ship- 
and have 
within the hands of the Interstate | been strongly Opposed to regulation heard from thus far, eleven report- 
which can only interfere with the eq 
flexibility of operation which makes February, 1929, these states being | 
be | for efficiency in.usé of these ve- ‘ 


following 
the public interest to take some reasons of the chamber for express- | 

the measure has 
in- 


longer contains 


to its sound development tion is made for a certificate. Only 
terest of the public which the public interest should be con- | 


: . | 
specifically provides | 
in 








February Truck 
| Sales Show Gain 


(Continued from Page 1) 





SPARKS from DETROIT 


* * * 


Business Is What 
You Make It 


kK bd 

















high monthly record if they hold 
up in the remaining twenty-four 
states as they did in the first half 
to report. This is not considered 
likely, however, and the total for 
the month is expected to show a 
slight decline from 1929. 

Among the twenty-four 
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Michigan Outlook Bright 
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states | + + 






Goodman Leaves Detroit 
+ + ¥ 


increases in registrations over 






Delaware, Florida, Idaho, Mary-| 
| land, Minnesota, New Mexico, Utah, 
Virginia, West Virginia, Wisconsin 
and Missouri. 

The other thirteen states to re- 
port were Arkansas, Connecticut, 
Illinois, Montana, New Hampshire, 
New Jersey, North Carolina. North 
Dakota, Rhode Island, South Caro- | 
lina, South Dakota, Oregon and 
Pennsylvania. 

February sales in these states not 
only held their own with a vear 
ago, but showed an expansion over 
January, when the total registra- 
tions in the states amounted to 13,- 
054. the February mark represent- 
ing a gain of 743 units, or 5.5 per 
cent. 

As in the case of the passenger 
car registration returns from these 
same states, the performances of 
Ford and Chevrolet were out- 
standing. The registrations of 
Ford in the twenty-four states 
last month amounted to 5,889, as 







Fred Kingsbury—Detroit Editor 




























H J. KLINGLER, vice-president in charge of sales of 
* the Chevrolet Motor Company, may well be proud of 
his dealer organization throughout the United States in 
selling used cars at the rate of a million dollars a day during 
the first twenty days of the month. Thus Chevrolet has 
shattered all existing records of the entire organization and 
[undoubtedly has set up a new record for the automobile 
| industry at a time when every one seems to be complaining 
,instead of going to and putting in some hard work for a 
| change. 
| We take it from the record Chevrolet is making that 
















| 














65 a year ago; Brockway-Indiana. | 
| with 105 registrations as compared 
| with 74; Fargo, with 64, as against 
|62, and Federal, with 98, as com - | 





shown that employment is on the upward trend and that 
April will show a decided trend in virtually all lines of 
manufacture, including automobiles. This is the present 










{peared with 96. . ‘ oe 
International and White held | outlook, according to 600 shippers of commodities, who 
= close to the levels of a year| gathered in this city to discuss conditions. 






2 * * 
H. GOODMAN is leaving Detroit and will make his 
¢ home in Harrisburg, Pa. He has been zone manager 


Following are the registrations of 
the fifteen leading truck sellers in | 
February in the 24 states, as com- | 
pared with a year ago:— 




























es el —_ pied |for Chevrolet in this city for more than three years and is 
Chevrolet 2112222222: 4442 4025| going to the Pennsylvania city to take charge of a newly 
| Esrnations! caneinnaes = established zone in that section. 

aa... a The other night the Detroit Chevrolet Dealers’ Associa- 
DMM cn scnvsnnnsees 221 477 tion gave a dinner in honor of Mr. Goodman at a local hotel. 
TE © ae 163 211 * a: Pa 

Me? iictvsncaveres 136-281 ; ; . ; 

White ....... Neepen een 124 128 Another Detroit man also is leaving. He is R. H. 
preckway-Indiona Tre = bs White, who has been assistant advertising manager for 
ee ae 19g Chevrolet. Mr. White has been appointed advertising 
Autocar BRP arma tne 71 65 manager of the General Motors Radio Corporation, with 
Willys 0000200000572 5g «| -sheadquarters in Dayton, O. 


. + * 

E. MARCHAND, president of the National University 

e Society of New York, was in Detroit the other day 
and paid a tribute to automobile and aircraft men. In the 
course of an address he said: “To the level-headed men in 
the automobile and aircraft industries, in both of which 
Detroit occupies a commanding position, the country owes 
an everlasting debt of gratitude for their inspiring leader- 
ship in meeting the problems of the last few months.” 

+ * * 

A great many meetings of business men, manu- 
facturers and bankers are being held in Detroit this 
month. This week, sessions of the Great Lakes Advisory 
Board were held, as also was the Seventh Annual Mid- 
West Regional Savings Conference, which was attended 
by 500 delegates. National prosperity seems to be the 
subject at nearly every meeting. 


FEDERAL ROAD BILL 
DUE FOR PASSAGE 
BY CONGRESS SOON 


(Continued from Page 1) 


| Accessory and Parts | 
Production Gams 


| 
'of the January, 1925, base as com- 
pared with 137 in January and 136) 
in February last year. 

Accessory shipments to the trade 
in February were 66 per cent. of the 
1925 base figure, as compared witan 
79 per cent. in January and 69 in 
February, 1929. 

Service equipment shipments, that 
is, repair shop machinery and tools 
|}in February, were 151 per cent., as 
compared with 135 in January and 
| 192 in February a year ago. 


(Continued from Page 1) 








construction and maintenance will 
be expended this year for each auto- 
mobile registered in the United 
States, according to a survey com- 
pleted by the American Motorists’ 
Association. 

Of this sum the forty-eight state 
governments will expend an aver- 








t 
Ning ” 
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- Have you noticed 















Se as age of $36.05 for each registered 9 

th t d motor vehicle, for highway con- © 

e ren struction and maintenance of state © 

id > high ways. FE 
| ‘ W d H An average of $25.50 per regis- WF 
to ar yatts: tered motor vehicle will be spent © 
orn —~ by the county highway departments i 

; A of the forty-eight states. The Fed- 

| ‘ eral government, through Federal © 


aid, will expend an average of $4.80 
per motor vehicle. 


HYATT 


QUIET ROLLER BEARINGS. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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DROP FROM YEAR 


AGO ONLY 12.9% 


Registrations 12,909; 

9,447 in Month 
Before 

EW YORK, March 31.—Al- 

though still running slightly 


N 


Pennsylvania 


first two months over the 
responding pericd of 1929, 


x February, 
sales in the two months were 8,383, 
as against 8,374 a year ago. : 

Other makes of cars to set up in- 
creases for the two months were 

Erskine, La Salle, Marmon, Pierce- 

| Arrow, Windsor and Lincoln. These | 

| were the same cars to show a gain | 
| in February over a year ago, except | 
| La Salle. 

| Following are the February new 

car registrations in Pennsylvania, as 

compared with the corresponding 
month a year ago and in January, 
1930: 



































| | 
Feb. Feb. Jan. 
below the levels of a year ago, | 1930 1929 1930 | 
mew passenger car registrations in | | 
Pennsylvania in February showed Re 896 4,317 3,487 
a substantial and highly satisfae- | Chevrolet 2977 3,095 1,753 | 
tery inerease over the | SEX ere ek 517 990 436 | 
January, according te complete | Buick ep oecere 428 543 337 
returns now available for the | Pontiac ..... 390 506 280 | 
first time . Oldsmobile 371 448 261 | 
x , ‘ ae 346 514 224 | 
The new car registrations last | ‘ 
: Chrysler 292 369 263 | 
month in that state were 12,909, as) fidson 239 297 159 | 
compared with 14,830 in the second | De Soto ..... 238 252 145 | 
month of 1929, a decline of 1,921, Nash ....... 223 433 219 | 
equivalent to 129 per cent. and pjymouth ... 197 231 192 | 
with 9,447 in January, 1930, an in-  wiliys ....... 186 * 95 | 
crease of 3,462, or 36.7 per cent. Packard .. 150 216 162 | 
Total registrations in this state’ Oakland 146 163 96 | 
for the first two months of the cur-| Graham 139 243 134 
rent year were 22,356, as compared) pyrant ...... 136 150 148 
with 22,356, a falling off of 4,685  tupmobile 128 158 185 
units, or 17.3 per cent. This larger’ Studebaker .. 119 289 135 
decline for the two months thanfor! frskine ..... 91 34 47 
February shows that the falling off Whippet .... 80 145 128 
in February from the levels of a [9 Salle ..... 16 107 45 
year ago was less severe than in| jwarmon 73 44 71 
January, and indicates a picking up| ayburn ..... 10 88 51 
in demand that is expected to be Marquette ... 64 ; 42 
carried over into Marchand through wijllys-Kt. 62 141 72 
the spring months. MN ev Sks ks 59 106 38 
It now appears certain that, Pierce-Arrow. 50 17 30 | 
Pennsylvania may expect a good’ Franklin 47 53 56 
spring business in automobile sales.{ Peerless 33 65 39 
The outstanding increase in Cadillac ..... 24 59 38 
February sales over a year ago Windsor ..... 16 3 8 
was made by Ford, with registra- | Lincoln ..... 12 11 24 
tions of 4,396, as against 4,317 a Jordan ...... 8 21 13 
year ago. Chevrolet business was Gardner 5 8 7 
off slightly, the sales amounting Rares 5 5 7 
to 2,977, as against 3,095 in Feb- | Viking ...... 5 f 5 
ruary, 1929. CFC es 4 + 9 
Among the other makes of cars to; Blackhawk ... 1 7 6 
show increases in February over; Miscellaneous 6 108 10 
1929 were Erskine, Marmon, Pierce- 
Arrow, Windsor and Lincoln. Totals .....12,909 14,830 9,447 
Chevrolet joined Ford in show- *Then the Whippet Six. *Not in 
ing an increase in sales for the | production. 





HE Willys- 


Six — 72 
hour, 48 


—has speed and 
capabilities 
unprecedented in the 


low-priced field. A 


demonstration will 


power 


convince 


hard-to-sell prospect. 


Write or wire for fran- 
chise details of the 
Willys-Overland line 


WILLYS-OVERLAND, Inc. 
TOLEDO, OHIO 


WILLYS-OVERLAND SALES CO., LTD., TORONTO, CAN. 


miles an 
in second 


even that 




















Following are the new car regis- 
trations in Pennsylvania for the 
first two months of this year, as 
compared with the corresponding 
period of 1929: 





1930 1929 
PD ning oa 4.666.600 00 8,383 8,374 
Chevrolet 4,730 4,664 
ite webséec'viee 953 1,908 
ere 765 1,041 
| Ee 670 790 
Oldsmobile 632 718 
PUES 4.6.06 e5.66.05 570 949 
CEP oc cccccse 555 165 
NS oi Ga¥ 9 0-88.40 368 505 
| eParr ee 383 412 
Se 442 197 
Plymouth ......... 389 495 
A eee 177 ” 
OO ree 312 413 
ee 342 347 
RAND cc ceceescs 273 447 
Eee 284 302 
Hupmobile 313 336 
Studebaker ....... 254 553 
| eee 138 14 
i 208 1,407 
Oe eee 121 196 
eee 144 81 
EE Aare 121 151 
Marquette ........ 106 7 
Willys-Knight .... 134 273 
| Ue 97 201 
Pierce-Arrow ..... 80 34 
DROME csccccves 103 117 
3... 72 126 
eee 62 114 
4 24 14 
eer 36 34 
MEE. b.6 vi cceseas 21 15 
OC ere 12 12 
CEE ba seecaceswss 12 15 
, srr 190 ° i 
jl See 13 ; 
Blackhawk ....... 7 ; 
Miscellaneous oo 263 
I Sib o's bate zks 22,356 27,041 
*Then the Whippet Six. *Not in 


production. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


for Chassis 


and—oh Boy! how fast you can refill with this new 


fitting which, plus the Myers 


The TRUTH is 


YOU CAN’T BEAT 
OIL 





February Car Sales 36% Over January 








New Dealer Appointments 
By States and Makes 








ILLINOIS 
Studebaker Erskine — Noeske 


Brothers, Freeport; H. C. Wehrmn 
Motor Company, Chicago Heights; 


Citv; Rolando Brothers, Spring Val- 
ley; Shaw's Garage, Annawan; 





|George Fagotte, Elmwood; J. R. | 
| Belsty & Son, Iacon; Cook Motor | 


Company. Peoria. 

| Nash—Clarence Hodson, Rock Is- 
land. 

| Auburn—Jacobson Motors, Inc., 

Chicago; Burlington Motors Com- 

pany, Downers Grove; W. C. Auble 

Motor Sales, Chicago. 
Marmon-Roosevelt—Jackson Mo- 

tor Company, Pekin. 

| IOWA 


| 
| Graham-Paige—Albertson 


| 
| 


Motor 


| Company, Denison; Shoeberg Motor | 


| Company, Sioux City; Rigsby Motor 
| Company, Keosauqua. 
| Studebaker-Erskine — Ellis Motor 
| Sales, New Hampton; Hogan Broth- 
|ers, Belle Plaine. 
| Nash—Kleckner 
| Mason City. 


Nash Company. 


| Auburn—Fetzer Auburn Company, | 


| Mason City. 


Durant—Hora Motor Company, 


Council Bluffs. 

| Marmon-Roosevelt—C. F. Howard, 

| Onslow. 

| KANSAS 
Studebaker-Erskine — Dodge City 

Motor Company, Dodge City. 
Nash—W. M. Cox, Osawatomie. 
Auburn—Salian Auburn Company, 

Salina. 


| Marmon-Roosevelt — Clark Peer-, 


|less Motor Company (distributor). 


| Wichita. 
| MASSACHUSETTS 
Studebaker-Erskine—Motor Sales 





Lubrication 


Good oil applied continuously gives indefinite life 


perfect lubrication. 


And—They Ought To Know 


One of the largest motor truck manufacturers in the country 


has recently adopted the MYERS MAGAZINE OILING 
SYSTEM as optional equipment, and has sent out a letter to 
all its branches, sub-branches and distributors. We quote 
below two paragraphs from this letter :— 
“The Myers system employs oil reservoirs With a wick 
feed to the bearing so that one filling with a proper 
grade of light oil will assure continuous lubrication 
for at least 3500 miles without refilling The maga- 
mines are filled with oil under high pressure, perform- 
ing the double function of thoroughly flushing the 
bearings and filling the magazine This oil feeds to 
the bearings by capillary action thru the wick replacing 
oil on bearing surfaces as rapidly as used 
‘We believe that the added cost of this installation 
in amply justified by the operating economy effected. 
Many ably managed fleets are using Myers Magazine 
Oiline System as standard on all their trucks with 
very satisfactory results over a period of many years, 
and no doubt other large fleet owners once familiar 
with the advantages of this system will specify this 


equipine 


Detroit Office: 
120 Madison Ave. 


BOSTON 


Distributors: 





NEW YORK 
H. G. Davis Smith & Gregory Gruss-Westiagheuse Parks & Hull 


Chassis Lubricating Co. 


PHILADELPHIA BALTIMORE 
Wm.wWN 


Air Spring Co. 


Sheahen Motor Company, Highland | 
Park; F. Sippel Auto Company, Coa! | 





cS yetemm gives 


Onin? 


DETROIT 
Hallaager 


| Company, Westfield; 
Garage, Georgetown. 

Gardner—W. A. Lawrence Motor 
| Company, Waltham. 

Nash—Johnson Motor Company, 
Inc., Fitchburg. 

Auburn—Luigi Fusco Sales and 
Service, Milford. 

Marmon - Roosevelt — Harry 
Thayer, Conway. 

MARYLAND 

Marmen-Roosevelt—Phoebus Mo- 

tor Company, Princess Anne. 


MICHIGAN 

Studebaker - Erskine — Bigelow 
Auto Sales, Dowagiac; Gogebic 
Auto Company, Iron Wood; Mich- 
| igan Auto Company, Calumet. 

Auburn — Odes Fleetwood, Es- 
| canaba; Odes Fleetwood, Spalding; 
F. W. Kramer, Grand Rapids; John- 
son Auto Sales, Charlotte. 


MISSISSIPPI 


| Studebaker-Erskine— Auto Sales 
Company, Corinth. 

Marmon elt—A. G. Moore, 
Jr. (distributor), Jackson. 


NORTH BERGEN CLOSES 

SHOW WITH RECORD SALES 
North Bergen, N. J., March 31.— 
| The annual automobile show at Co- 
lumbia Park, North Bergen, closed 
with record sales and attendance. 
The race for high honors for the 
dealers selling the most cars re- 
sulted in a triple tie for first place, 
with Fred Dressel, Nash dealer, and 
winner last year, being tied with 
Walter Eichler, Ford dealer, and 
William Hufnagel, Chevrolet dealer. 
All three dealers registered sixteen 
sales for the week. None of the 
| thirty-two dealers had less than 
| two sales. More than 150 sales were 
reported. 


Georgetown 
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Spring Cleaning 
HIS is the season of the year when the alert service 
manager has a chance to gather in a very satisfactory 
volume of extra business. Whether the car has been used 
all winter or has been tucked away in dead storage, there 








active season just ahead. 








cleaning operations: 

Washing and cleaning, not only the outside of the body 
but the upholstery, carpets, cushions, etc. 

Flushing out the radiator and getting rid of what re- 
mains of the anti-freeze solution is necessary just as soon as 
danger of freezing is past. In many cases the radiator should 
be taken off and boiled out separately. 

A general adjustment of the electrical and mechanical 


units is indicated and a check-up to see that everything is| Lee, secretary o 
|tomobile Dealers’ 


.| the 


= 2 
Alexander Johnston, Secretary. 


Ave., | 


are a number of attentions that it needs to fit it for the) 
Suppose we list a few of-these almost inevitable spring | 


|}one of the most successful being in | 
| Kansas City, 


Ask Us To Tell You: 


| 
N presenting this service department, The Automotive Daily News is 
| actuated by the desire to help its readers solve their problems, whether 
se are merchandising, technical or in the field of general automotive 
information. We shall be glad to have our readers ask us any questions 
pertaining to the automotive field. 

In some instances readers may desire information which will require 
| am expenditure of money to secure, and in such cases we shall be glad to 
get the desired data at the least possible cost, or we shall inform our 
| teaders where they may obtain it most economically and expeditiously. 
| In cases where the reader desires an immediate reply, we would sug- 
| sest that he inclose a self-addressed and stamped envelope. Other in- 
| quiries will be printed in the payer from day to day in the order in which 
they are received. 


| 

CHRYSLER MEASUREMENTS _ | have any connection with the en- 

QUESTION: Will you kindly tell | gine failing tu pick up quickly, even 
lus the wheel bases of the automo-| when the vacuum tank is full? 
|biles built by Chrysler, Dodge, L. D. B., Butte, Mon. 
|Plymouth and De Soto? If this is ANSWER: The starving of your 
too much, we are particularly inter- | vacuum tank may be caused by a 
ested in Plymouth, the De Soto} number of things, all of which, of 
eight, the new Chrysler six and the course, are traceable to either a 
new Dodge six and eight. blockage or break in the feed line 

J. F. C., Orangeburg, S. C. from the main tank to the vacuum 

ANSWER: The Chrysler organi- | tank or in leakage in the line from 
zation does not give wheel bases for} the manifold to the vacuum tank 
any of its vehicles. Instead the | or around the top of the tank itself. 
over-all length is used. Over-all| We suggest consulting an experi- 
lengths for all Chrysler built cars | enced garage man. 
are as follows:— As a remedy, however, remove the 
Chrvsler 6 connection leading from the main 
Chrysler 77 5 |tank to the vacuum tank and test 
Chrysler 70 168% | it by sucking gasoline through the 





CRONIN Cbs cs ceccsssvcwssens 163% | line. If you can suck nothing but 
Chrysler Imperial ........... 191 | air through the line it indicates a 
|De Soto 6... 2... ccsccvecectoes 168 | break somewhere between the two 
EE ic nGbekincsueekees 177 | tanks. If not even air will come | 
EPG ©. pisces cede ccccisetsue 112 | through, it indicates a stoppage. 

Dodge Senior ....ccccccsesees 120 | In this case, take your car to your 
Dodge 6 D D.......scrccccecess 169 | nearest service station and have the 
BE Wiis. csck bese vsusd Vaeaees 177 ‘| line blown out, or clear it yourself. 
PIV oo. 620 coco css ctv gsee ee 169 An ordinary tire valve stem cut off 


i ? : . | below the valve seat and filed down 
CO-OPERATIVE JUNK YARDS | to fit into the opening of the gaso- 
QUESTION: I am most anxiouS | line line will help you to build up 

to get any information I can eed Poona in the line sufficient to 

: NS : | Clear it. 

dealer-owned _ operative _ If you find the line is clear and 

yards. Understand there are S€V-| gasoline can be sucked into the 

}eral successful yards in operation, | yaeyum tank, your trouble is due to 

faulty vacuum. Check the top of 

your vacuum tank to see that it is 
tightly fitted; check the float valve 
| to see that it is pronerly opening 
|and closing as the float drops or 
|Tises; cneck the connection be- 


and would certainly | 
appreciate any information you may | 
be able to offer. 
H. H. J., Richmond, Va. 

ANSWER: We are sending you 
clippings of a story on one of these 
yards which appeared in this news- 
paper. If you will write Robert E. ' 


| the vacuum tank to see that there * 
is no leakage. If your car 
equipped with a vacuum windshield 
cleaner, check all these connections 
to see that none is loose, which 
would permit air to pass through it 
to the manifold rather than sucking 
gasoline from the rear tank. If all 
feed and suction lines are air tight 
and there is gasoline in the rear 
tank and no leaks between your 
| vacuum tank and the carburetor, 
; your vacuum tank cannot run dry. 
| In extremely bad cases of leak- 
;age around the vacuum tank or 
| windshield wiper connections the 
engine will sometimes suck so much 
air in through these openings that 
it will fail to lift the gasoline mix- 
| ture from the carburetor to the 
cylinder, causing spasmodic starv- 
ing of the engine. 


'BUDD MANUFACTURING 
ENTERS AVIATION FIELD 


Philadelphia, March 31.—The Ed- 
ward G. Budd Manufacturing Com- 
pany of Philadelphia and Detroit 
is now in production on its first 
order for ribs for airplane wings. 
These ribs are made of stainless 
steel, electrically welded in accord- 
|ance with the Budd company’s own 
| design. ‘This type of construction 
| has been approved by the Depart- 
ment of Commerce and marks a 
long step forward in airplane build- 
ling. Its characteristics are light 
| weight, great strength, durability 
}and freedom from fatigue and de- 
| terioration. 





'MOTOR WHEEL ACQUIRES 
CLEVELAND WELDING CO. 


New York, March 31.—The Motor 
Wheel Corporation has acquired, 
}through an exchange of stock, in 
|excess of 50,000 shares of trusteed 


|common stock of the Cleveland 
Welding Company, manufacturers 
lof tire rims, etc. Approximate 


|}terms of exchange are understood 
'to be two shares of Motor Wheel 


| tween the manifold and the top of for 3% shares of Cleveland Welding. 





f the St. Louis Au-| WILLARD GOES TO THE 


EX’ 


TREME TO FORTIFY QUALITY 





Association, he 


ready for intensive operation. ‘ | will be glad to give you some “ot 
The wreels should be checked up and wheel beari! | rial on the operation of the jx a 
} he repacked. The car should be completely lubricated : '"¢ Plan. | ; 
fewer: ~venr- io stern. A vencral tightening tip of nuts andj  Uskox #HE biirenriy he g t > \ 
} zl ” _ ‘ 5 ‘ | a) U 2 —_— a > te.’ r 6 1 
bolts and other parte e tikely to work loose. Be ge yg allay nang A 18S = se men re e A vOnUS 


for finding flaws 


© t 
that they are ready for the job. 


"Ve er 


The energetic service man can find a dozen combina-| 


tion jobs in this list. A letter to customers suggesting the 
needs of spring will bring a volume of business into the shop 
that will surprise as well as please. 
even more. 
the shop will suggest several jobs that could be done to 
advantage and a tactful indication of these will bring a lot 
of business. 
This is the harvest time of the service man, but the 
business will not come in unless you go out and get it. 


Sales Management 


chould be caretully gone over to see} puzzled us considerabiy, as we can- 


A personal call will do| 
A careful inspection of any car that comes into, 


| Dirt collecting around the bearings 


| tially open throttle, even though the 


| way down to the floor board. 


OT long ago a commentator on business management 


remarked that “any company is just about as good as 
its sales manager.” That comment may be a little mislead- 
ing, because a company is really as good as the mean 
average of all its departments. The best sales manager 
cannot continue to sell a product turned out by a bad engi- 
neer or a poor production executive. Nevertheless, the sales 
manager is an extremely important link in the executive 
chain. 

Speaking recently about sales management, H. Bertram 
Lewis of the Commercial Credit Companies remarked that: 
“The automobile salesman, speaking in averages, might be 
improved in many ways. But the blame for his deficiencies 
lies chiefly at the door of those who, throughout the life of 
the industry, have fallen down on the job of developing his 
highest possibilities. Where fairness, sympathy, sustained | 
pressure and intelligent direction have backed up his work 
he has produced astonishingly and often has grown to execu- 
tive caliber in the process. But where he has been gyped, | 
criticized, driven and victimized by muddle-headed tactics | 
in the office he has moved on, soured, discouraged ar } on 
the defensive, forever seeking the green pastures that always | 
seem to lie beyond his present job.” 

This is an extremely pertinent comment. Any sales 
manager with vision realizes that he has a job beyond 
the present selling of whatever product he is charged with 
passing on to the consumer. He is training the salesmen 
of tomorrow. We all know of sales executives who have 
graduated classes of salesmen, later to assume important 
positions in the executive field. And we all know the 
opposite types, who have a hard time keeping salesmen 
under them and never by any chance turn out an able 
executive. The latter variety may be able in his way 


and get results for the time being, but his contribution 





to the salesmanship of tomorrow is nil. 





|not seem to make it go more than 
| thirty-five miles an hour. He have 
checked the timing over and over 
again, changed spark plugs, cleaned 
the carburetor, adjusted the valves 
and what not. Can you suggest any 
possible reason why this car will 
not make better speed? 
J. S., Little Rock, Ark. 

ANSWER: Have you checked the 

butterfly valve in the carburetor? 


of this valve or sometimes a bent 
shaft will prevent the valve from 
opening fully and this will act as 
a governor, permitting only a par- 


accelerator pedal may be all the 


VACUUM TROUBLE 
QUESTION: I wondered if you 
could tell me what causes the vac- 
uum tank of my car to run dry, 
even though the rear tank is full 
of gasoline and the entire gasoline 
line seems to be clear. Would this 


COMING EVENTS 


APRIL 
5—New York-American Society of Me- 
chanical Engineers. Fiftieth anni- 

versary celebration. | 














7-12—Asbury Park, N. J.—Automobile | ! 
Show. 

8- 9—Washington, D. C. American So- | 
ciety of Mechanical Engineers. | 


Fiftieth anniversary celebration. 

8- 9—Detrcit, Mich.—Society of Automo- 
tive Engineers. Aeronautic meeting 
at Book-Cadillac Hotel. 

12-27—Milan, Italy. Third Annual Inter- 
uational Automobile Show. 

12-27—Milan, Italy. Italian Internationa) 
Automobile Show. 

24-25—Cleveland, O. Nationa) 
Association meeting. 

28-May 3—Henderson, N. 
Show. 


MAY 
1-10—Melbourne, Australia. 
Motor Show. 

%—New York.. Society of Automotive | { 
Engineers, aeronautic meeting. 
25-29—French Lick Springs, Ind. Society 

of Automotive Engineers’ summer 
meeting. | 
80—Indianspolis, Ind. Automobile Race. 
23-27—Atlantic City, N. J. American So- 
city for Testing Materials annual 


Petroleum | 
C. Automobile 


| 
International | 


meeting. 
29-July 13—Posen, Poland. International 

Motor and Transport Show. 

JUNE 

S-3—Parte. France. Automobile Salon STORAGE 
16-25—London, England. Olympia Motor 

how. ' BATTERIES 

NOVEMBER 


10-14—Cleveland, O. Motor and Equipment 
Association Show. 
17-22—Cleveland, O. National 
Parts Aésocitaion Show, 
DECEMBER 
Belgium. 


= Will 


6-17—Brussels, Automobile Ex- 


hibition. tos 


ANCELES*+ AQF TOR 





ar 
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Dozens of inspectors in the 
Willard factories are paid a 
bonus for finding flaws that 
other men have overlooked. 
That is one reason why you 
find Willard 


consistently dependable. 


Batteries so 





'o 
ONTO+CANABGA 
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Production -- Engineering -- Factory 








Committee to Consider 
Fuel and Lubricants 
Specifications 


KW YORK, March 31.—Committee D-2 on petroleum| 
products and lubricants of the American Society for 
Testing Materials has appointed three technical committees 
to take up work on specifications. 
Horning, Waukesha Motor ° 


H. L. 
Company, Waukesha, Wis., is chair- 
man of the new technical commit- 
tee A on gasoline. C. B. Veal, So- 
ciety of Automotive Engineers, New 
York, is vice-chairman, and T. G. 


Delbridge, the Atlantic Refining 
Company. Philadelphia, Pa., is sec- 
retary. The committee has ap- 


ointed sub-committees on various 
opics, including gum _ formation, 
corrosion and vapor locking. 
Technical committee B on motor 
oils has elected H. C. Mougey, Gen- 
eral Motors Corporation, Detroit, as 
chairman, J. G. Detwiler, the Texas 
Company, New York, is secretary. 
Sub-committees will consider vis- 
cosity, pour point, service changes. 
carbon formation and oil consump- 


tion. ; 
Technical committee C on fuel 
oils, including Diesel fuels, will 


function as a sectional committee 
under the procedure of the Ameri- 
can Standards Association. The 
chairman is Lee Schneitter, Electric 
Bond and Share Company, New 
York, and A. E. Flowers, DeLaval 
Separator Company, Poughkeepsie, 
N. Y., is secretary. Two main sub- 
committees have been appointed. 
Commander C. C. Ross, United 
States Navy. Washington, is chair- 








3 
Be: 


THE BARNES DRILL COMPANY of Rockford, Ill, is offering a 
new machine for honing cylinders of large dimensions. 





man, and H. F. Tapp, American Oil 
Burner Association, New York, sec- 
retary of the sub-committee on 
domestic and industrial fuel oils. 
L. H. Morrison of Power, New York, 
is chairman, and W. H. Butler, 
Standard Oil Company of New Jer- 
sey and New York, is secretary of 
the sub-committee on Diesel fuels. 
The committee has agreed to 
recommend to the society for adop- 
tion as a tentative standard the 
Reid method for the determination | 
of the vapor pressure of natural | 
gasoline and a new method of test | 
for the dilution of crank case oil. | 
The Reid method also has been 
adopted by the Interstate Commerce | 
Commission as the official method 
to be used in determining the clas- 
Siiication of gasolines for purposes | 
of transportation. 


MECHANICAL ENGINEERS 
N. Y¥. MEETING APRIL 5-6) 
New York, March 31.—The Amer- | 
ican Society of Mechanical Engi- | 
neers will hold its convention at the | 
Engineering Societies Building, 29} 
West 39th St., this city, April 5 and 
6. 


New Barnes Honing Machine 


7” 
3 


ieee CR SS 


This 


machine is intended for the production of Diesel and similar cylin- 


ders with an extremely smooth finish. 


The surfaces are honed 


round, smooth and parallel, with a saving of time in production, 

which is claimed to run to as much as 50 per cent. The set up for 

honing Diesel engine sleeves or liners is shown in the accompanying 
photographs 


| that the molten 


| cylinder 


Welder Fabricates 


° 
Handy Babbitt Ladle | 
HE welder of a New York hotel | 
made the babbitt ladle shown | 
herewith. Machine shops have since | 
found it very useful in pouring 
new bearings. It has a long handle | 
and two lips with a bottom feed so| 
metal poured is | 
free from slag. | 
The lips were made up from 
14-inch steel, heated by the blow- | 
pipe flame and forged into shape | 
The body was made by shaping ;: | 
from ‘x-inch steel. Tw | 
holes for the bottom pour were cv 
out by means of the oxyacetyler 
cutting blowpipe. A bottom plat 
similarly cut out was welded 
position. The lips were then weld 
on as shown. The handle, heat 


and forged from 44-inch steel, al 
was welded on the body. 

The ladle is a useful piece of sh¢ 
particularly where tt 


equipment, 





Cut Your 


expense coe 


obsolescence of stocks. 


* 


ceat variety and number of ma- 
line bearings make rebabbitting | nature 
frequent operation. larger jobs 


Inven 


XCESS inventory means increased 
in storage space... 


loss of interest on your money a> a 


in 


in 


tory Costs 


with 


Kardex Stock Control . 


be 








lene process to small jobs of this 
tends to suggest other and 
cah 


handled 


The application of the oxyacety-| most effectively by the shop welder. 





Progressive shops and garages have learned 
to prevent under and over stocked condi- 


tions thru Kardex Stock Control . . . the 


automatic signal system that flashes con- 











Buffalo, New York 





Name 





Address 














SERVICE 


BUFFALO, NEW YORK 


REMINGTON RAND BUSINESS SERVICE, 


I’m interested in the details of Kardex Stock Control. 


the danger time arrives. 


stantly inventory facts and figures before 


Oversights and guesswork are eliminated, 
clerical cost is cut, customer goodwill is 
maintained with Kardex on the job. Adopt- 
ed as standard dealer equipment by Buick, 
Hudson-Essex, Dodge, Brockway and 
Rolls Royce. We'll be glad to prove Kardex 
advantages to you. Just mail the coupon 
now for further information. You'll get the 
low-down on low-level inventory and what 


it does toward boosting profits higher. 


Remington Rand 
BUSINESS 





City te 


A.D. Me 
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Philadelphia Service Men 
See Business Near Normal 


Philadelphia, March 31.—Mana- 
ger Chettield of the service de- 
partment of the Gehris Moter 
Company, Inc., Hudson and Essex 
dealer, with salesrooms at Mill- 
bourne, near 69th Street, and at 
54th Street and City Avenae, says 
the servicing end of the business 
so far this year has run a little 
behind that of a year ago in 
volume. 
“Replacement parts and equip- 

ment going directly into servicr jobs 

are not quite up to the start of 


1929,” he adds, “yet business is ciose | : 
to normal fer the season. Sales of | corresponding period 


cording to Manager Brosius of that 
depaz:tment, was about even in the 
| Philadelphia territory on sales vol- 
ume of service with a year ago this 
time, this holding gocd for parts 
| going into repair jobs and sold over 
| the counter. 

| “Service department volume has 
| been considerably improved duriig 
| the last few weeks over this time.a 
| Year ago,” says Manager Flack of 
| the Wilkie Buick Company. “For the 
| first week in Maren,” he adds, 
“business fs quite a bit ahead of the 
last year. 


| co parts in the same building, ac- 


replacement parts, however, made| Untii ‘a'rty recently, though, the 
over the counter and not going into| volume had lagged behind that of 


repair jobs are even with last year's | 1929. 


sales.” 


“Until about six weeks ago,” says 


ers, 1212) 
L. Arnold of Arnold Broth |in proper repair, because a large 


North Broad St., proprietors of the 
Washbourn Motor Company, dealer 
in Gardner cars, “the volume of 
business in. our service department | 
was not up to that of a year ago. 
Since then, however, there has| 
been considerable improvement, 
and the service end has been pick- | 
ing up well. In the last two weeks 
replacement parts sales have. been | 
somewhat improved, more especiaily 
when figured in as service work, | 
rather than as sold separately.” 
Manager Prosperi of the service | 
department of the De Bear Motor) 
Car Company, Chrysler dealer, | 
Broad and Poplar Streets, says that 
the volume of the service business is 
not up to that of last year at this 
time, attributing this condition es- 
pecially to factories allowing “alley 
mechanics” tne same discounts as | 
the car dealer, and they, in turn, 
doing the work at a cheaper rate. 
He mentioned that on several makes | 
of cars not 30 per cent. of the serv- | 
icing had been done in dealer shops | 
the past year because of this situa- | 
tion. } 
The Chrysler Philadelphia Com- 
pany, maintaining a factory branch 





I attribute the slowness ex- 





| New Accessory 
| Dealers 


WASHINGTON 

Aberdeen, Wash., March 31.—Ed- 
ward J. Lesman and J. J. Jackson 
Grays Harbor automotive men, have 
purchased the Kelly garage here. 
| They will operate it as the Lesman 
& Jackson Garage. They plan to 
| carry a large stock of accessories 
|} and parts and will specialize on re- 
pair work. 





OHIO 

Cleveland, March 31 (UTPE).— 
Papers have been filed with the 
secretary of state chartering the 
Cleveland Auto Electric Parts Com- 
pany of 1787 East 24th St., with a 
capital of 250 shares of no par stock, 
for the purpose of dealing in auto- 
motive parts and especially ignition 





| perienced at- first to the fact that 
while many cars were running on 
the street, they were not running 


percentage of motorists would not 


'spend money on servicing except 
| when they had to. Parts sales vol- | 


ume also has picked up, agg 
but accessories are extremely slow 
and have been for a long time.” 

. | 


SHELL BUILDING NEW 


PLANT FOR DISTRIBUTION 
Trenton, N. J., March 31.—Tren- 
ton’s second large new industry to 
locate on Dueck Island, attracted 
here by the proposed deepening of | 
the Delaware River channel, will 
begin business by April 15. This is 
the Shell Eastern Petroleum Prod- 
ucts, Inc., one of the largest oil 
companies in the world, with trade 
outlets in practically every country. 
This concern is now completing the | 
first units of its Duck Island plant, | 
which is the newest of its deep- 
water terminals. The local plant 
will be a distributing center for all 
products of the company in this 
area, which includes this region of 
New Jersey and Pennsylvania. 





and starting parts. Incorporaors 
are E. B. Parke, C. L. Slager and 
Alvin A. Berman. 


FLORIDA 

Jacksonville, Fla., March 31.—The 
Auto Parts Company has just been 
granted a state charter to engage in 
the automobile accessory business 
here. The capital stock is 1,000 
shares of $100 par value. L. C. Ben- 
son, H. A. Cagle and C. M. Benson 
are directors of the new corpora- 
tion. 


Jacksonville, Fla., March 31 —The 
Auto Parts Company has just been 
formed here by Lewis G. Bonner, 
president; H. A. Cagle, vice-presi- 
dent, and C. M. Benson, secretary- 
treasurer. The company is capital- 
ized at $100,000 and will also be a 
holding company for stock in other 
enterprises. 

IOWA 

Marshalltown, Ia., March 31.—R. 
E. Apgar and W. B. Bohen, local 
realty developers, have purchased 
the Ketchum’ Building, Church 
Street and 3d Avenue, and will re- 
model it into a super-service station 








and automobile supply store, with 
storage and warehouse facilities. 


The three-story building has 65,000 

uare feet floor any and has a 
36-foot street fron’ . Remodel- 
ing will cost $15,000 and is sched- 
uled to begin April 1. 


NEW YORK 


Buffale, March 31,—William J. 
Weller, who recently purchased the 
Hotel Ellicottville at Ellicottville, N. 
Y., a Buffalo suburb, will open a 
commercial garage and accessory 
business. A buiding has been leased 
and will be remodeled. 


N. ¥. COMPANY TO HANDLE 
VAN NORMAN EXPORT SALES 


New York, March 31.—The Van 
Norman Machine Tool Company 
announces that effective April 1, the 
export sales of Van Norman Auto- 
motive Products, which include the 
Van Norman Relio and No. 88 pis- 
ton grinders, Van Norman boring 
bar, Reamo and Korektor piston 
servicing machines, the Van Nor- 
man line of valve refacers, cutter 
pilots, as well as right angle drives, 
will be handled through the export 
department of the Stanley Electric 
Tool Company, located at 100 La- 
fayette St., this city. 


ROEBLING TO SPEND $300,006 

Trenton, N. J., March 31.—In con- 
tinuance of its building program 
calling for elimination of obsolete 
structures, the John A. Roebling’s 
Sons pany has just jet a con- 
tract for the construction of an- 
other modern unit for its plant. 
The building will rise on the site of 
the original wire mill of the com- 
pany, located between the new of- 
fice and Elmer and Canal Streets. 
The improvement will represent an 
outlay of about $300,000. 


SO. CAROLINA SELLS BLOCK 
OF HIGHWAY BOND ISSUE 
Richmond, Va., March 31 (UTPS). 
—Sale of the first $10,000,000 block 
of the South Carolina $65,000,000 
highway bond issue was made to 
the South Carolina National Bank. 
the bid being based on a rate of 
414 per cent. per annum and offer- 
ing a premium of $235,976 on the 
block, or at an actual cost to the 

state of 4.31 per cent. per year. 











= . 

Service Netes 
Los Angeles, March 31.—Organi- 
zation of the Master Service Cor- 
poration, Ltd., a Cai:fornia corpora- 
tion, to the 2-<ets and busi- 
ness of the Master Service Com- 
pany, said to be the largest auto- 
motive service concern on the Pa- 
cific Coast, has been announced by 
C. B. Kerr, president of the new 
organization and founder of the 
original company. 











Montgomery, Ala., March 31.— 
Alemite Service Company, Inc., 408 
Bibb St., is under new management, 
T. T. Cowell and Douglas Camp are 
the new owners. The place is a 
modern one, with washing, polish- 
ing, simonizing, vacuum cleaning, 
brake service, crank case service 
and minor repairs. 


Atlanta, Ga., March 31 (UTPS). 
—With construction work  al- 
ready well under way, 
Auto Service expects to have its 
new one-stop service station at the 
corner of Cone and Williams Street 
in operation before the end of the 
month. A filling statien, tire store 
and parking lot will supplement the 
automobile service offered by tie 
company. 


Memphis, Tenr., March 31— 
Western Auto Supply Leey mg D. 
E. Adams, branch manager here, has 
acquired the adjoining property on 
4th Street, which gives them about 
12,000 square feet of floor space, de- 
voted exclusively to automobile sup- 
plies of every discription. 








Little Rock, Ark., March 31.—L 
B. Sohn, Cadillac specialist, has re- 
turned to this city from Chicago, 
where he has been with the Cadillac 
Motor Company for two years, and 
has been appointed manager of the 
service department of the Madisen- 
Smith Cadillac Conipany. He re- 
ceived his early training at the 
Cadillac factory at Detroit and has 
been active for eleven years. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


—— 





Cumulative New Commercial Car Registration Table, F 


Returns for today: Missouri, Oregon. 
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USES ADS 


SAYS CAR DEALERS MUST 
ELIMINATE GUESS WORK 


Perpetual Inventory of Parts Stock Essential to Meet 
| Competition, 
Atlanta Ga., Service Manager 


dette Naw } Sabin of | T 
Denver Sells Its Used: 
Car Stock With Ef- 
fective One - Column 
Ads That Tell, the 
Story. 


By IRA R. ALEXANDER 
Larson-Nash Motors Com- 
pany, 950 Broadway, Denver, 
Col., of which Otis L. Larson is 
president, has been doing some good | 
newspaper advertising, featuring its | 
stock of used cars. The advertising | 
is being run in series form, with one | 
ad in the series appearing in a loca! | | 
newspaper each Sunday. 

The ads are one Cohan wide and | 
seven inches deep. At the top of! 
each ad and taking up nearly one- | 
half the space are the same drawing 
and wording, as shown in the ac- : 
companying reproduction. The draw- 
ing is the outline of a man’s head 
with this wording: “The Larson- 
Nash used car man says:” 

Then follows a brief message from 
the Larson-Nash “used car man,” 
which always forms interesting 
reading, and, of course, has to do 
with the purchase of a used car. 
For example, a recent advertise- 
ment in the series said:— 

“There’s so much bluff and 
‘hooey’ in the used car business to- 
day that it pays a man to look be- 
hind the scenes before he drives his 
car away ... To play safe, ask | 
yourself: What is the reputation of | | 
this house? Does it Shoot Square?” 











used 


car 





Spring is just around the corner 

. Fhe hills and mountain reads 
are calling, and YOU'LL WANT 
TO BE THERE, in a hill-climbing, 
full-powered Larson-Nash used 
car. If you'll read these val- 
wer, then see these cars, you'll 
buy here—and NOW! 


“Terms or cash— 
You'll always 
do better at 


Larson-Nas 
Nash 4door Sedan .<......$650 
Nash 2-door Sedan sx<«+x.00 595 














Nash 2-door Sedan «.....++. 450 
Nash 4-door Sedan Pie ccodce 295 
1929 Essex Coupe ..........-$695 
1928 Chevrolet Landau ...... 495 
1928 Whippet 6 Sedan :...... 450 
1926 Dodge Sedan ......+++-- 350 
9550 OAS 
Is it financially sound? The an- 


swers will tell you where to buy.” 


ANOTHER recent message from 
the Larson-Nash “used car 
man” and which certainly contained 
words that would tend to create a 
desire to own an automobile reads 
as follows:— 

“Spring is just around the cor- 
ner. . . The hills and mountain 
roads are calling, and YOU’LL 
WANT TO BE THERE, in a hill- 
climbing, full-powered Larson-Nash 
used car. . . . If you'll read these 


values, then see these cars, you'll 
buy here—and NOW!” 

The messages given in the series 
of advertisements are certainly good 





THAT 





Chain Store 


By J. H. 
OW can the automobile dealer best meet the competition 


of the chain store and the factory branch. 
in- @——— 


By keeping a perpetual 
ventory of his stock, says Man- 
ager Bobet of the service and. | 
parts department of the Harry 
Sommers Company, Atlanta, Ga. 
“In these days and times,” says 


MAKE 











According to 


REED 


item, according to its onles, hes a 
stock figure. 

If sales are slow, the figure may 
be as low as four, and one item is 
reordered every time the stock drops 
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manager who does not keep an ac- 
curate record of what he is doing 
is lost. Not only must he have a 
perpetual inventory, but he must 
keep it in active operation at all 
times. 

“He must know exactly what he 
has in stock, how much he can 
safely keep, and when he must re- 
order. And only through an intel- 
ligent perpetual inventory can he 
keep track of his business in the 
proper manner.” 

When he was unable to get just 
exactly the sort of an inventory 
card he wanted, Mr. Bobet designed 
and had printed a card of his own. 

At the top of the card he listed 
the name of the part and its num- 
ber. Next comes the cost, the list 
price, ud the selling price. Why a 
selling price in ardition to a list 
price? Because different factors, 
such as the cost of holding slow- 
moving items, or of express on items 
wanted at once may easily eliminate 
the profit on an item unless it 
may be figured into the price in 
some way. 

Next, the receipts of the item 
are listed with the date, and the 
sales, with their dates, leaving the 
balance on hand obtainable at all 
times. 

Finally, in the- left-hand corner 
is space for the tabulation of sales 
over a period of three years, & 
record that tells Mr. Bobet at once 
what is happening. 


* + * 


OW, Mr. Bobet divides his stock 
into two general classifications 
—slow-moving Ss and that 
which moves more rapidly. The 
slow-stock items are filed on yel- 
low cards, and the fast-moving ones 
on orange. As the fast-moving items 
must be watched much more closely 
than the others, this saves a_ lot 
of work in going through the files 
and determining what to reorder. 
Reorders are based absolutely on 
sales under this system. And each 


examples of good sales talks, put 
over in a few words. 

Below the message always ap- 
pears a list of several good buys in 
used cars being featured in the used 
car department of the Larson-Nash 
people. Not only is the name of the 
car given, but also the year and the 
price for which it is to be sold. 





HE advertisements are being run | 
on the used car page of the| 
classified section of the newspaper 
and the ad with its shadow draw- | 
ing of the “used car man’s” profile | 
certainly causes the advertisement | 
to stand out prominently on the | 
page, where m any ads of only a few 
nes are featured. A person glanc- | 
ing through the classified section, 
even though he may not have} 
thought of purchasing an automo- 
bile, is attracted by the novel means 
of calling attention to the automo- | 
bile dealer’s used car stock. 


|him to keep only those items for 


the figure may be one hundred, and 
a replacement is ordered every time 
the stock drops below that figure. 

To check items nearing the danger 
line. green tabs are used, and in 
= nee . Pvp re Mr. Bobet’s work 

plifie looking up the green 
tabbed cards. 

Well, it’s a lot of office work—and 
what does Mr. Bobet get out of it? | 

* * * 

[N the first place, there are some- | 
thing more than 60,000 automobile | 
parts than can be carried in stock. | 
As a result of following this system, | 
he has eliminated all but 4,000 of 
them as simply not being in demand. 

In ‘the second place, he has dis- 
carded practically every item that 
the system showed was not being 
demanded by his public, either re- 
ducing his stock to that extent, or 
adding other and faster moving 
lines. 

In the third place, he has reduced 
his stock to an adsolute minimum, 
which, in turn, has reduced his 
everhead and his cost of doing busi- 
ness. For the less money one is 
compelled to keep tied up in stock, 
in the automobile business as in 
any other, the better. 

And, finally, he is able to re- 
order as needed, and far enough in 
acrenee to get the benefit of freight 
rates, 





+ “ * 
F the stock is fast-moving, he 
simply orders further in advance 
—keeps a little more of the stock 
on hand—than if the item is a 
slower-moving one. In any case, 


the system is worth much more 
than the trouble involved in its op- 


eration. 
“The automobile dealer,” says Mr. 


Bobet, “is faced with competition 
from the chain store, from the fac- 
tory branch office and from other 
dealers as well. 

“And the only way he can meet 
this competition is through modern 
business methods. 

“He can no longer guess at what 
he ought to keep in stock. He must 
know what is moving and what is 
not. He can no longer take a 
chance on the number of items he 
is to have on hand. He must know 
how little he can get along with. 

“A perpetual inventory enables 


which he has a demand, and to sell 
only those things upon which he 
can make a profit.” 

Mr. Bobet is no pessimist. He be- 
| lieves in the future of the dealer 
and his business. But he believes 
that he must adopt modern busi- 
ness helps if he is to succeed. And 
he regards his perpetual inventory 
system as one of the biggest single 
helps he has _ evolved for his 
business. 





‘EM WANT TO BUY 
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Hudson 
Broughain 
Buick 
Ovach 


Hudeon 


Huds0n 
Coach 


baker 
Sedans 
Essex 









STEP UP 


MR. USED CAR 
BUYER and take 
advantage of the 
wonderful values 
listed below. 


Willys Knight Coupe. 


joae Chevrolet 96g 


20 Balan 250 
© Knight Coupe. 


se ... 200. 


wade 


(3) Stude-- 


125°175 
. (9 


Stearns Knight Road- 
ster—Special Price, 

NASH MODELS 1924, 
"25, 26, "27, ‘28, "29, 
running from $60 UP. 
Nash-Englewood, Inc. 
Used Car Show Rooms 
232 N. Washington 

Ate. 
Bergenfield 
Phone Dumont 2148 










$350 
.. 350 
300 
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150 


























“STEP UP, MR. USED CAR BUYER,” was the catch phrase, well 
illustrated, in an advertisement used by the Nash-Englewood, Inc., 
Nash dealer in Englewood, N. t. to bring used car buyers to its used 


ear showreom in Bergenfield, N 


> The ad, drawn in the shape of the 


sole of a shoe, contained a list ‘of offerings ranging from $60 to $350, 
and all cars described as to make and _model 


rr Pontiac 
Dealers Sell 1,600 
Used Cars in Drive 


[HE nation-wide “golden oppor- 

tunity used-car clearance sale,” 
Staged by Oakland-Pontiac dealers, 
proved a tremendous success in the 
Chicago sector, according to figures 
given out by H. A. Wehmeier, vice- 
president and general manager of 
Community Motors in this city, who 
reported that local dealers sold close 
to 1,600 used cars since the drive 
opened. 

“The sale is demonstrating to me 
that the public is beginning to ap- 
preciate the value represented by | 
the so- called used car,” said Mr. 
Wehmeier. “The public no longer 
regards a used car merely as the 
discard of a former owner, but in- 
stead is seeing in it the enormous 
unused mileage built into it by the 
manufacturer. This has certainly 
been proved by results which we 
have attained. In our extensive ad- 
vertising campaign locally these 
points were stressed, along with the 
fact that the cars on sale were ex- 
ceptional values for the money. The 
response was most gratifying.” 


SELLS 39 USED CARS 
IN 10 DAYS BY OFFER 


OF FREE PHONOGRAPH bid 


JOHN D. CURTIS, owner of Cur- | 





SILENT AUCTION, 
AIDED BY RADIO, 
SELLS USED CARS 


HE Leyman Motor Company, 
Buick dealer and distrivuvtor 
Louisvitir, Ky., put on a real ‘is 
car sales event recently in which ‘t 
moved the majority of its new cars 
from its main salesroom to a s€c- 
ond floor section, and placed a 
|number of used cars on its main 
sales floor. In addition there was a 


| used-car lot, just opened, directly 





to the east of the establishment, 
while a half block west was its main 
usea car lot. 

In connection with radio adver- 
tisements, over station WLAP, it 
had one car on its floor, marked 
“Radio Special,” which was oi{cred 
at a reduction from the regular 
marked price on the Car. 

During the sale one car was sold 
each day on the highest bid re- 
ceived. One car each day was 
placed on the main used car Ict. 
Any person could write out a bid 
;and place it in a locked box. and 
jeach day one car was awarded the 

eeaon making the highest written 
regardless of how small that 
was. 


tis Motor Company of Thomson,|graphs were purchased wholesale 


Ga., 


recently put on a ten- -day | for about one-fourth of 


the retais 


clearing sale to get rid of a large) price. 


quantity of used cars. 
With each car priced over 

Mr. Curtis gave a new 

which retails at $65. 


} 
$250 | Curtis found that method of sell- 
honograph, ing 

phono- thirty-nine sales, 


At the end of the ten days Mr. 


used cars had en him 
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JOBBER OFFERS SYSTEM FOR CHECKING STOCK 


Smith’s Auto Parts Co. 
Of Portland, Ore., Has 
Found It Satisfactory 
After Trying Many Other 
Systems 


By ARIEL E. V. DUNN 
ries trying many card- 

filing systems of keep- 
ing stock records, F. S. Smith, 
manager of Smith’s Auto 
Parts Company, Inc. of Port- 
land, Ore., feels that he has 
found the most accurate and 
economical, and at the same 
time the simplest method in 


operation. 

A stock card, measuring 3 by 5!': 
inches, is kept in every bin, one 
for every item. This card is 
dividend; one-half is titled maxi- 
mum, the other minimum. Under 
each of these headings are the fol- 
lowing sub-headings: “In,” “Out,” 
*“Baiance.” 

The date upon which the mer- 
chandise was ordered is put on with 
a rubber stamp, the quantity being 
listed opposite. The use of the rub- 
ber stamp segregates at a glance 
the date column from the quantity 
columns, which, of course, are jotted 
down in pencil. This helps to in- 
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crease the facility with which this 
system works. 

When a sale is made the amount 
is recorded and deducted from the 
original amount; the balance is 
then carried forward. When this 
balance gets down to the allotted 
minimum, the card is turned in to 
the office and filed for ordering. 
Every day at 4.30 p. m. the cards 
showing a minimum are collected 
and checked up and the orders made 
out. As goods are ordered each 
day, these stock cards are not out 
of the bins for more than eight 
hours at the most. 


Erie, Pa., Jobber Stages Parts Clinic 


Erie, Pa., March 31.—The Reli- 
able Auto Parts Company, Inc., 
wholesale distributor of automo- 
bile parts and garage equipment 
here, recently completed a most 
successful motor reconditioning 
and parts clinic. The film, “The 
Return of Sally,” was one of the 


features. Manufacturers had rep- 
resentatives present, and _ the 


never necessary to check the stock, 
except in the case of a few items 
that have an especially heavy 
sale, such as piston rings. As 
there is a continuous call for these 
items, the cards are checked often. 


| 


Asked why he carries no automo- | 


bile accessories, Mr. Smith replied: 


“We used to carry a line of accesso- | 


ries, but found that in carrying sev- 
eral different lines too much time 
was spent in sales talk, 
neglect of parts. 
be very unprofitable. Goods laid 
on the shelves—many lines went 
out of date and we lost money. By 
specializing in parts and 
those in the accessory business take 


to the | 
This proved to) 


letting | 


care of their particular line, we can | 


give better service. That is the 
prime factor in our business—we 


have built up our trade on service.”’ | 


And the service is quick service. 
The concern prides itself upon the 
|promptness of its deliveries, which 
are always on time. A large amount 
of business is done with outlying 
districts. 
through the stages. When an item 
is promised to go out on a certain 
stage, it goes out. 
this it is necessary that the goods 


Such deliveries are made | 


In order to do} 


| 
| 


If a sale is made of any item! be delivered to the stage depot at | 


while the stock car is out for re- 


‘least ten minutes before the sched- 


ordering, the amount of the sale is| uled leaving time, so that it may | 


recorded u 
is substitu 


n a slip of paper, which/go through the regular routine of 
d in the bin during the | checking. 


Small packages are sent 


absence of the regular card. This, out on passenger stages and deliv- 
bears the record of all sales made/eries in town are made by motor- 


from the remaining minimum of 
stock in the bin. Such sales are then 
checked off the original card when 
it is returned to the bin. This elim- 
inates all 


stock on hand. 

According to Mr. Smith, this 
system has proven to be most ac- 
curate, economical and easy to 
operate. The cards automatically 
take care of the ordering. It is 


possibility of confusing | 
the record of the exact amount of | § 


| cycle. 

The arrangement of the store 
helps materially in speeding up the 
service. The walls are lined by 
helves reaching from the floor to 
the ceiling. Across the front of the 
store is ample counter space for 
customers; the remainder of the 
large room is compactly filled with 
shelves and bins. 

Mr. Smith has an efficient method 
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above picture shows a section of 
the exhibits in position. 

Russell Riley, engineer of the 
Storm Manufacturing Company, 
talked on motor reconditioning. 
L. C. Charnicky, an engineer of 
the Van Dorn Electric Company, 
took for his subject, “Valve Per- 
formance.” The Champion Spark 
Plug Company showed its ignition 
and racing film, and George Lam- 
son of the Burton Rogers Manu- 


WV holesale 


Brevities 





oe 











Milwaukee, Wis., March 31.—The 
Lemke Electric Company has been 
appointed exclusive Wisconsin dis- 
tributor for the Bendix Service Cor- 
poration, for Stromberg carburetor, 
Bendix brakes and drives and mag- 
netos for aviation purposes. New 
brake testing and adjusting equip- 


ment has been installed and serv- 


ice space has been doubled. 


Atlantic City, N. J., 
Le Beck Sales Company, local job- 
ber, is completely remodeling the 
interior of its place of business. 


New York, March 31.—The Uni- 


versal Fixture Company of this city | 


March 31.— | 


facturing Company spoke, as did 
E Harris of the Cincinnati 
Ball Crank Company and C 
Burlingame of the Brunner Manu- 
facturing Company. 

Invitations to the clinic were 
mailed to all local automotive 
dealers, garages and fleet owners, 
and the response was greater than 
the fondest expectations. 

The Reiiable Auto Parts Com- 
pany, Inc., handles all prominent 


_FREDERICKS ARMATURE 


MOVING ITS OFFICES | 


Chicago, March 31.—The Fred- 
ericks Armature Corporation will 
| move its general offices and Chicago 
factory on or about April 15. Over 
| 30,000 square feet in a modern build- 
ing at 1315-1325 South Wabash Ave. 
will be utilized to produce Fred- 
ericks service armatures, generators 
and field coils. 

The building is three stories, with 
a frontage of 87 feet and a depth of 
171 feet. An extensive conveyor sys- 
tem and the addition of more auto- 
matic machinery will double the 
present plant capacity. 

In announcing this expansion pro- 


RELIABLE Fe 
AUTO-PARTS fig 


Moror 
CLINIC. 


lines of parts and equipment. It 
operates one of the largest ma- 
chine shops in northwestern Penn- 
sylvania-and is set up with a 
complete line of equipment in its 
own machine shop to handle any 
of these operations for the garages 
and fleet owners, operating on a 
wholesale basis only. 

Earl F. Seifert is president and 
treasurer, E. L. Cambs vice-presi- 
dent and secretary. 


gram H. P. Lester, president, stated 
that Fredericks factories would also 
be maintained at Lock Haven, Pa., 
;} and Portland, Ore, 

| 


OFFICIALS OF DEFIANCE 
AT REGIONAL SESSIONS 


| Toledo, O., March 31.—Raymond 
| P. Lipe, president, and L. L. Sieg- 
| fried, sales manager, of Defiance 
| Spark Plugs, Inc., were in Colum- 
| bus, O., to attend a regional meet- 
|ing of district managers of the com- 
| pany. District officials were present 
| from West Virginia, Pennsylvania, 
Michigan, Indiana and Ohio, 





F:ditor’s 





Column 








has opened an automotive division | 


in charge of Martin Roth, who has 
been connected with the Berger 


Manufacturing Company as auto- 


motive shelving engineer. 


Trenton, N. J., March 31.—The | 


Lebair Auto Supply Company, job- 
ber here, has added the Allbestos 
brake lining line. 


of arranging goods upon the shelves. | 


The fastest moving items are placed 


nearest to the counter, as are all} 


small items. Bulky thinks, such as 
gaskets, are not kept near the 


counter, as they require too much | 


Space; these items are arranged 
along the wall—the cork gaskets 
being kept separate from the others. 

Another factor in the success of 
this growing business is the dis- 
patch with which all telephone- 
calls are handled. None of them 
are routed through the office. 
They are all answered by the 
counter men. If ’phone calls go 
through the office there is neces- 
sary delay to the customer while 
the right department is sought by 
the office girl. As 90 per cent. of 
all phone calls are in reference to 
parts, the wisdom of Mr. Smith’s 
plan is plain. By handling its 
telephone calls in this manner, it 
is able to speed up the service. 


Teo little thought has, perhaps, 
been given in these days of 
studies of trading areas and 
regional buying power to the ques- 
tion of where the purchasing is 
| actually conducted for the retail 
establishment. A large and in- 
creasing part of the merchandise 
is actually purchased by head of- 
fices of multiple-unit concerns 
and these head offices may be a 
thousand miles away from any 
particular community in which a 
manufacturer or wholesaler has 
contemplated selling and where 
the goods are actually sold at 
retail. 

The growth of central buying, 
|under one guise or another, has 
| made a careful study of the extent 
of national merchandising, as 
compared with community mer- 
chandising, essential for all parties 
engaged in distribution. 

The merchandising operations of 
manufacturers’ sales branches will 
be included in the census of dis- 
tribution, undertaken by the gov- 
ernment. In connection with the 
;census of manufacturers, informa- 
tion is being collected showing the 
utilization of the principal ma- 
terials by the leading industries. 
| Information is also being collected 
| that will show to what extent man- 
ufacturers sell through wholesalers, 


|direct to other manufacturers, di- 
rect to retailers, direct to home 
consumers, etc. In this way a very 
comprehensive picture will be pre- 
| sented of all phasés of distribution. 
| No attempt is being made to ob- 
|tain information concerning the 
| profits of the concerns reporting. 

The census takers are even omit- 
ting all questions which would show 
|the gross margin between pur- 
| chases and sales. The value of the 
|Sales will be ascertained, but the 
|cost of the goods purchased will 
|; not be covered. 
| Place-to-place movement of 
goods is not covered by this census. 

One question is being asked con- 
cerning the amount of rent, if any, 
that is paid on the premises. An- 
other is asked in regard to the 
amount of interest paid. Still an- 
other question deals with wages and 
cost of goods purchased. In this 
way many valuable data will be 
obtained regarding the contribu- 
tion of distribution to the economic 
activity of the nation. 

As much as possible of this in- 
formation will be summarized for 
each city and county, as well as 
for each state and the nation as 
a whole. In no case will any single 
fact regarding the business of any 
individual concern be given out to 
the public. 
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Low Priced Plymouth Opens ry gehen, ne pert hrc Rea ve TO SOUTH AFRICA GAIN, 
| Detroit last week from a three-week 


New Fields for Dealers "22°." 
or e@a ers De Soto dealers into the primary | trip through the Middle West that | Special from A. D. N, Washington Bureau 
Washington, March 31.—Exports 


ket. This development has no/| took him into many prominent cen- | 
| bearing upon, and in no way affevwss, | ters of distribution from Minneaap- | of American trucks to South Africa 


|the method of distribution of |olis and St. Paul down through the | ), + year were five times the value 














of sales to multi-car families ‘orl smentas RETURNS FROM 1 EXPORTS OF U. S. ‘TRUCKS 


owners. TOUR OF MIDDLE WEST 





By A, L, 

Ply > G at 7". |Chrysler, Dodge Brothers and De | agricultural states of the Mississippi | Pats ; 
ymou eneral Sales Manager | Soto products. | valley and as far south as Texas, |in 1925, while passenger cars and 
e ave i é ss |Harry J. Shorter, assistant general parts also showed a steady growth, 
W u é glad to attempt, through the trade press, of RA- VAR CORP. B sales manager of Durant Motors, re- | the automotive division of the De- 
Mm answer fully the flood of inquiries from all parts of UILDS | peewee cena Durant distributors | partment of Commerce announced 

e country whi a ; en : and dealers optimistic and general | today. 

ich has followed the recent announcement of | PLANT IN NEWARK, N. BR business conditions sound. Mr. Although exports of United States 


sweeping Ply mouth price reductions and the new distribution} Newark, N. J., March 31.—Tech- | Shorter predicts a better volume | automotive products to South 
than last year for those distribu- | Africa decreased during 1929 by 


plan, by which the Plymouth car will in the > be mer-| nic: re 2 > manufac- 
thaudised through ol} y h . future be mer- | nical development of the manufac- | tors and dealers who are now stock- | about 3 per cent. over the yalua- 
rough all C ry sler Motors dealers, in connection ‘ture of lacquers, varnishes and fine ing cars for delivery at the height | tion for 1928, the growth of the 


with their Chrysler, Dodge and De Soto lines. paints for specific and unusual | Of the selling season. | market has been consistent and 
While any statement or elabora- ¢ |needs is the purpose of the newly | jrapid. The total valuation for both 
/METAL EXPOSITION IN | 1929 and 1928 was nearly double 


that for 1925, which. in turn, was 


tion of our reasons for this move organized Ra-Var Corporation, | * 
nearly twice that for previous years. 


must be concerned primarily with The increased volume of sales|.,; aga | CHICAGO SEPTEMBER 22-26 
our own interests, and those of | Which the dealer may _ develop! | which has just completed construc: | Chicago, March 31.—Floor plans 


our dealers, the widespread curi- | through the Plymouth ‘will assist | tion of a plant in Albert Avenue ee : Mea 
Pp | Ironbound section. of the twelfth annual National Met- | COL. GORRELL TO ATTEND 





osity indicated by inquiries re- | him in maintaining a more efficient | , , 
ceived suggests that a more de- | Selling organization throughou: the| Anthony J. Drexel Biddle, Jr.. is | @l Exposition, which will be held at LOS ANGELES CONFERENCE 
| year, and it will enable the dealer | financial backer and chairman of | the Stevens Hotel, Chicago, Septem- Indianapolis, March 31.—Col E. S. 


tailed explanation than that con- |} 

tained in the original announce- |tO attract experienced salesmen|the board of directors of the neW per 292-26, inclusive, have been | Gorrell, president of the Stutz Mo- 

ment will be of considerable in. | 204 will minimize the possibility of |concern. Officers of the corp ra- mailed to prospective exhibitors. ac- | o’ Car.Company, left here by air- 
| losing salesmen during a slow sell- | tion are: President, John D. Hird; - PEOSPOCLIVe CANANOTS, AC- plane Saturday, March 29, for a 





terest to the trade at large. - : 7 >; 

Pr . s | ing period. | treasurer, R. A. Norriss, and _secre- ,cording to W. H. Eisenman, secre- | pysiness conference at Lost Angeles 
Motors’ lowest go A lg oe Ply. | Addition of the low-priced Ply-| tary, W. T. Vanderlip. J. H. Mc- tary of the American Society for | with Stutz dealers and distributors 
mouth and its predecessors, the | mouth to his line will enable the Cartney is director of sales. fr.| Steel Treating and director of the | today and tomorrow. Prior to his 
Chrysler “58” and “50,” have shown| | dealer to eliminate much of the | | Hird and Mr. McCartney are resi- |exposition. For the first time all| departure from his office at the 
large and eonalabent ~< ed remn | lost motion in sales work, because it | dents of Belleville. activities will take place under one | Stutz factory here Col. Gorrell is- 
year to year ‘ & will increase the average number! A three-story building, specifically | roof. Technical sessions, the annual | sued a statement aimed to minimize 

Retail deliveries in the United of sales for a given number of pros- | designed for the Ra-Var Corpora- | meeting of the society, and other! reports recently circulated reflect- 
State £ th Seine | pects contacted. ‘tion, has several special installa- | features of the congress will all be | ing upon or questioning the sound- 

s oO ese low-priced models It makes possible a large volume tions. held in the Stevens Hotel. ness of the company. 


were 54,984 in 1926, 64,497 in 1927, 
76,000 in 1928 and 85,704 in 1929. 
These figures do not include large 
Canadian and export sales totals. 

At the new low prices of $590 and 
upward f. o. b. Detroit, represent- 
ing reductions of $65 and $70 on all 
body styles, Plymouth is now one 
of the lowest-priced cars in the 
world. The three-window four-door 
Sedan at $625 is particularly attrac- 
tive from a price standpoint; and 
Sedans are more popular in sales 
demand than all other body styles 
combined, accounting for more than 
50 per cent. of sales. 


IMPORTANCE OF LOW-PRICE 
MARKET 








It is estimated that over half of| 
the more than 25,000,000 passenger | 
cars now licensed in the United | 
States were purchased as either | 
new or used cars at a price of less 
than $700. Registrations in the past 


than $700, Retisirations’ in the pa OF ALL MOTOR CARS IN 1930 
og gh WILL BE AUTO-LITE EQUIPPED 


been securing approximately 70 per 
| cent. of the new car business. 

\ In making the Plymouth avail- 
able, at new low prices, to some 

10,000 Chrysler Motor dealers, we Fat 
aré, therefore, opening up to them 
the greatest of all automobile mar- 

kets, from the standpoin: of unit Yd 
sales, in addition to maintaining for 
them the competitive position they 
have enjoyed, and wii: continue to 
enjoy, with their hnignhne-:-priced} 


lines—Chrysler, Dodge and De Soto. | ; M 
| ILLIONS of cars now 


SPECIFIC DEALER ADVANTAGES 
The outiien of the Plymouth to | 
the dealer's existing line will spread | ° e ° . P . ° — 
his overhead over a larger volume | equipped with Auto-Lite starting, lighting and ignition 
of sales, and greatly reduce selling | 
expense per unit. This reduciic: | 
in cost of sales and the icsultant| 
increase in net profits applies, i 
portionately, to ail dealers regard-| P “ 
less of size, so that if a car mei- years Auto-Lite has been recognized for great depend- 
chant has been doing busine: 3s With} 
a minimum overhe — his Plymouth | 
volume will not only serve as an sia . . 
ome il nek ply serve a ability in electrical systems for motor cars. In 1929 more 
cases as a big profit earner. } 

The low-priced Plymouth will! 
reach into a market that the dealer | 
could not before supply. From his} 
clientele among lowest-priced car | 
buyers he will, as time goes on, de- | 
velop many sales for higher- priced | 
cars in his major line. 

It will permit the Chrysler, Dodge 
and De Soto dealers to secure more 
sales to local business concerns tnat 
employ fleets of cars in their opera- 
tions, which demand in many cities 
and towns runs into very substan- " ° = 
tial volume. Office and Works: Toledo, Ohio. Also makers of De Jon. 

Having a car to sell in the low- 
est-price field, the dealer will at- 
tract the public to his establish- 
ment Ra much greater numbers. 
This precienty what we are all 
ane or through merchandising 
activity and advertising. 

The maintenance business that 
will develop from the large volume 
of Plymouth car sales will become 
a great and vital factor in the deal- 
er’s business from a profit and own- 
er-contact standpoint. 

With this low-priced car the 
dealer is in a stronger position to 
secure used cars that can be sold 
over a wider price range. Obviously, 
the Plymouth will enable the dealer 
to trade in lower-priced used cars 
than he now gets through the sale 
of his major line exclusively; and 
by offering used cars at a wide 
price range, he will attract more 
used car buyers. 

A great many people who are at- 
tracted to the dealer’s establish- 
ment -to consider the low-priced 
Plymouth may become buyers of 
higher priced new cars, or of used 
cars at equal or higher prices. 

















systems are evidence of the superiority of Auto-Lite. For 





than two million motor cars were Auto-Lite equipped. This 
year more than one-half of all cars to be manufactured in 


America will be Auto-Lite equipped. Such confidence in 


Auto-Lite must be merited. The Electric Auto-Lite Company, 
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Motor Stocks End Month in Burst of Strength 
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tae the poten 4 < oe Sas au Figures in this table are from R. L. Polk & Co, of Detroit, with the exception of Hlinois, which are supplied by the Robinson Advertising 
69 automotives ...37.33 40.10 2.77 desiring county, city or town lists, or lists of owners in any given 
20 passenger cars .39.20 41.28 2.08 Some of this data has been published previously, but it is 
20 accessories ....41.20 4423 3.03 
10 rubbers ....... 39.76 4251 2.75) _ Returns for today: Massa 
Sa GEUICME oc ews coe 23.65 27.07 3.42) , 
With General Motors taking the | | | | - | | | | | | | | | s | 
peed. the — — a a =| a | | - | . ry e | r ‘ re |e fls 5 = ° 
urst of streng in e wee oY | 8 | = } | = | gs j= | > | - = 
and reached new high levels for the States; 5 5 i|abi 4 | 2 | 2 > | os | 3 | Se a/sig x w x = = | 2 Eig &é 
year. en a penne = 3 gis = | 3 % | 2 2 | 5 3 | 3 3 Ss | 4 | § & 5 i | 5a |e | § rs 
mark for the first time in 1930 an - <qima™"! aio oO a | wm | i nn ie | @isi » vl i 
4 
~~~ aa vinncteccadectiaean Arkansas | 1 29 1; 482] 27 1 820) 58 «7 4, 25, 800 1 8 7 8| . 7 
It was the accessory, parts and Gonn. 16 1} 119} 10, 524 59 45° 106 9 7 1; id a fF sp | @ a)0UCia™|EC(ia BB 
equipment group that contributed | : {390 5 | fo aoe we” a eee —- ai —- 
the greatest strength in the past Delaware | 4 2 Se ee. ae De | oo | | _@§ 3} 5 ‘4 
Ht = —. ee tee od Florida | 13: 129; 9 1172 | 60 6 41 65 10 | 2 117; 2191! 18) | 57} 72) 24! 6 16 | 
—— os com : : 6) 231 9 | wy DR By TT “321, ] 
gain of 94 of a point for the pas- Idaho ee =. ae | - a ad | So | = ae. a 10; Bi OS Q 
senger cars, 1.88 ve the rubbers Mlinois | 102 13 528 38 3416] 2 2 a 25, i 278 411; 105] 89 292) 5253 37) lj = 125 178 135 7) 69 
and 1.60 for the trucks. Marviand | . 90 £56; 3&5 50000 14 47,30 27, «107 «:1087—S—t—«*18 : 365043) 20) I 
Electric Auto-Lite, Kelsey-Hayes Maryland | 9 , . a hae | 34 7. 7a 358 bes : Re 
Wheel, Bendix Aviation, Motor Mass’setts] 37 i 295 3 1 © | ; | _| 49 410-2142 36 BY 59 153) 85) a 58 
Py a | 
the week, each of these stocks mak- Missouri | 39 2-380 — wey 6 117 310168] 22) 373) 5517) 25] AY 170, 1a SG, 
ing substantial gains. Montana | 3 24 2 244 | 16 8 29 16 | | 5 21 355 2 | 9) 19) 7 | 
With the tone of the news ya; a i4 — a a a co | a a co | a Sa TE. EE SORE 
from Detroit showing improve- N. Hamp. | 2 - 3 ae 142 5 i01 191 Rh _ . 2 —————— 1 inane Ll ae a 
ment, it is not surprising that the N.Jersey | 82) a a 335 6 | 2 | 83' 309 2532 55,4 | 68 167) 87| 8 (6k 
scngth. ie ig now apparent that | N-Mexiee [1 6 ea] 4 2 a5 ‘12 a te na ema 
strength. = — e ‘ 3 97 . . ; —— =, 
the retail sales of cars and trucks N. Ca'lina { by: ; ss Ft = _87 10] {1 6 1) a Gl CUD __% = 
a Seareney were at a age Bea N. Dakota] 1 12, 193 | 8 eo i Ty 4 18-313 2 j ry 6 Ti 7 
wi e cars being only slightly 7 —>e ; _— _ : oe 
below a year ago and the trucks Oregon | 10 ; a 2 733 | 48 26 S __ 68 | _ 23) : 94 _1119 11 3| 20 ; 25 , 4 ta C8 
egy their ej ., = Rh. Island] 7 58 5} 242] 26 2 50 36 4| 6 32 290 2| | 6 13 7 1| * 
v_his is good news of the in a. —_———— 9 i 494 16 a1 34 6 = * . a ERE 
and indicates that a good spring S. Ca'lina | = os . | —— 5 | = : * bi a | : . t : ° os _ 4 
business may be expected. Utah | 5 12 1 140 | 8 | 11 26 x 14] a 6 29 298 3 ex | 7 8) 4 i 
The public buying, season should Vermont | 1 11 61] 8 j 4 8 2] 2 18: 120 3 7 ma , ieimmmaa| eas 
get under way shortly an is 6) F ta ; o = - —_ ai 
expected to give real impetus to op- Virginia | 1 _ ae 3 aed, 48 ! 32 T2 = 4 11) 109 = 1672 5 . 32; 26 y 1 
erations in the industry. The fact Wash’ ton | 13 68 1 503 | 54 46 51 63 | ; 14 96 997 6 1| 16 33 36 1! 5 
stocks were stronger last week than | W- Wire. | Ss ee ee 
the other.groups indicates that their Wisc —— 9 109 8 1178] 64 51 110 58 | : 40 «145 = 1694 8 2} 37 73 26 3; 11 
orders are increasing and this can jp of Gol. | 11 37 2 280 | 16 12 25 15 | 2 58 580 | 18 16 8! 4 
only mean that the car manufac- ee 1338 = oT - - . 
oases are plasing bigger oneers - Totals | 374 22: 2557 184 20780] 1: 53 3° 2130 800] 465 2685 32732 258 43] 793: 1149 721 41, 343 
anticipation of an increase in the : G ; . : 
production. e dvd Ark.,'29 | 1 33 2 449) 30 25 77 ll 3 37-772 1 } 13 5 4| 1 6 
arch was a good month for the Conn.,’29 28 133 18 499 63 62 131) 19 5 13 259 554 13 3 61! 69 42 a) 
motor stocks, although the gains Dela. 29 | 6 39 9 aa j 4 nd ; = = i. ; | ; an a... 
were not great. The trend was up- "29 | tae = | | ee. Ses - x » 6 
yard oe Ge ment h and Fla,'29 | 9 | 134 9 774} 88 41 81 24 2 9 143 924 3 2| 47) 54 27; ao 
e increases ndividual stocks : r- ene ; - oye | —= , — — 
far outnumbered the declines. idahe. 29 | i a 3 Rl \ a o * : 26] . 23 267 3 | 6 8 é ps LS, 
Following is a table showing the HMllinois,’29| 123 500 94 2813] 341 } 224 434, 176| 16 _ 44) 737 3795 42 22| 346 279 149 qT «T 
action of some of the leading stocks Mary’d, °29] 7 132 6 754 | 66 29 84 27 | 6 211 920 13 T| 34) 63 20 — ae 
in ~ various groups’ during Mass.,'29 | 26 995 43, 1011] 159 67 254 $3 | 5 19 592 1706 35 3] 116 135 30 , a 
March: — WRASS., a ~ 22 ‘ a a : ‘ 3) : | > 
PASSENGER CARS vet Minn..29 | 8 90 9 608, 47 | 24 99 48) 2 13 114 1100 + 5] 62) 49 16, 8 
March 1 March 29 Chg. Misso’i,"29] 44 475 = 27-3095] 193 109-509-228 | 31-538 «= 3824 10-32] 143) 132) 93) 47 
Auburn ........223% 2482 +24", Ment.,'29] 2 40 2 236, 19 | 9 50) 25 | 6 29-303 3 | 24 14 1 ee | | 
isler 39's 4 i, | + ~ j zn - - 4 
Chrysler ....... + 39 a $3 ~ af | N.H..'29 | 10 72] gj 7 «610 6| 5 36 124 2 | 4 10 6 i 
Pranklin ....... 197s 20 + %|N.5.°29 | 69 367 67, 1679] 222 136-254 57] 27861863, S33 4] 115) 191) 154 10; 74 : 
remer ....... 6 §5%— % r yi > 5n : ’ ro - a -—— oe t 
Ronere! Motors. 43 50% + 74, me ui. = | = - a ba a R. 7] i) _# «18! | 2 3 5 1) ¥ 
Graham-Paige . 9% 10 4 1, | N. Car., 29] 153 * 8 1589 | 123 62 221 64 | 10 302) 2555 7 | 14 99) 29 | 8 
Hudson ........ 56! 56 — 'x!N. Dak., 29 1 “| 173 11 8 24 «=-20 4 22 °« 3% 2 a 
2115, 24544 3% 3 | “ . . ! | ws - | 5 . 6 = 
—as 3M 3 i, | Ore.,’29 | 8 50 1 551 | 25 | 7 76 99 | 13 81 612 7 | i9 30 10 l 4 
Marmon sedate a4 28 "4 + 412 | K. Isle., 29] = 6” 53 4 182] 36 20 «47P 2] 2 47 ~~ (192 11 1} 30 16; ~ i 6 
Pe y4 w+ 2% “ 7 — ‘ T = 
FH o” £:;\0coe. oe 31 3° 539] +~=—-29 [11 38(1BY 3) 65—s«9388 a) i 6 
Ee 511% 47% — 31% | . 
Packard ...... 19 223,4 3%, Utah, ’29 | 22 4 187{ 17 6 44 55] 2 61-322 1 | i3; 19 a7 5 
EE ee 8 a) 4°15 OY 4° 2 7 z= 9 “3 
Willys-Overl’ d.. 9% a1... vA ve a., 29 | a 73 6 785 | 59 26 105 23 | ll 164. 1276 4 | 22 40 28 | 9 
' ACCESSORIES, PARTS, ash.,"29| 1 93 4 403] 58 ol. OT 8 84 634) 2 1] 30) 634 10) TS 
EQUIPMENT Ww. Va., 29 | 5 T- 37 2, 452| 28 2 87 12] 5 90, 502 2 1} 20 16 10 ih & 
Bendix ........ 45% 51 + 5K | Wis, 29 fo 125; 1 B83] 58 __ 125 398] 14,260, 1123; 9 2] @ 610; «= 6hCUMCS f 
a ae RR eet SS | SC F 
Budd Mfg. .... 11% 14%4 3 ? | gotals, 29 | 376 i | 2939 335 18443] 1738! , 992" 2919' 1088] 33.263, 458425600213 ——78|«1244)~«1472)—~=«*769)~—SCS | a 
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74% 53 2.50 Michigan Steel ..... 5,600 73% 7014 70% — | sales , : 
(Continued from page 10) 5% 37% os. Biller Rubber ...... 2,500 5g 45, 5leg + 39 | 278500 Cities Service. ike oer “ie Pag, 
: | 13% % = .... Moon Motors new .. 45,600 13% 11% 413% + 1 #+| «($800 do pf 93%_ 923, 934% % 
Previous T, 4's .... Moto Meter G. & E 3,800 6¥. 6! 63 %, | Cont Di Fibre No sales 
_ 1929-1930 Net | 65 50 2 Motor Products ..... " “300 5845 55 5514 — 3 | 119200Cord Corp ... 16% 15. 16%4+ 1% 
High Low Div. Sales High Low Close Change, 32, 26% 3 Motor Wheel Corp... 3,600 3134 30 31% + %| 18400 Durant Motor. 49, ‘aay ‘aig’ 1g 
89% 64 3.50 Cutler-Hammer .... 10,200 87% 83% 865, +1134) 20% 12% .... Mullins Mfg. ....... 2300 197, 18% 18% — %| 800 Fageol Motor. 2% 2% 2% .. f 
143% 112% 4.70 Du Pont ........... 84,200 14314 135 140% + 5 24% 18 2 Murray Corp........ 26,000 21% 20% 21 — % 100 Fedders ...... 11 1111 Ye 
37% 27% °3 Eaton Axle & Spring 8,200 3614 3414, 353, + 3, 98% 455, 6 Nash Motors ....... 14900 47% 465 47% — 4] sete ee an, OO 
11444 81° 6 Electric Auto-Lite . 69200 114% 10512 11412 + 7% 26% 18%, 1.50 National Acme |... 4600 241, 23% 24 — %| dooFlt w  ieia itt 18%, 
a 69% 5 Electric Stor. Battery 4,000 77% 75% 76%, — % F is »»-. Norwalk T.&R..... 14400 4 1% 3 + 1% | 8800 Ford Can A.. 34% 32%. 34%) ii 
i 3% o> as Emerson Brant A.... 700 6 5 5% + %& he ; 2 ey ot Omnibus Gorm. ..... 11.700 A 6 q 1 23 | Ra Ford France... 914 9 $ % 
30% 18% 2.50 Evans Auto Load... 3,300 23% 21% 23 — % 37% 30%2 2.50 Otis Steel .......... 16,900 37%, 35 37% + Ma} cco Prankiin Mig. 20° ao” 20. 
12% 7% .80 Federal Motors...... 400 11 11 11 — %|, B% ld 1 Packard Motor Car.. 221,800 23% 22%, 22% + % Gata mem 2) 
9 7 64 Fifth Avenue Bus _. 100 815 8% 8% + % 26% 15% 1.50 Parmalee Transport. No sales today 1800 Gr'nf’d T& D20 17% 20 + 2% 
33% 26 1.60 Firestone T. & R... 5,900 2812 27% 27% — ™ if 6% .... Peerless Motor Car.. 9,000 11's 8% 10% + 2% Hall Lamp .. No sales 
87% 7193/, 6 og allies 3400 877% 86 2 ae 2714 21% +«.... Pierce-Arrow ..... : 1600 27'» 253 2714 L 93. Henney . No sales 
Pp . j 8 86 % y : 4 T'0 235 7 
4% 3 ..., Fisk Rulber ....... 13,200 4 3%. 3% + %| 272 21% 1.50 Pure Oil ............ 26,200 25 241, 241) +  % India Tires... No sales 
9% 5% .... Gabriel Snubber A.. 700 8% Bly 81% a oe 45% 33 2.60 Raybestos Manhattan 45,400 45% 365, 45 + 61% Isotta Fras... No sales 
7% 3% .... Gardner Motor .... 2.600 5% 5%, 5% — 1,| 14% 10% .80 Reo Motors ......... 14.400 14% 14 14 — "| Jaeger ....... No sales 
83% 60's 1.60 General Electric .... 489,200 83% 76 83% + 67 74a 4 .... Reynolds Spring .... 6600 6 “% &% — | Eee... 2 ee = 
51 3742 3.30 General Motors 549,700 51 4754 50 4 gig | 14% (9% 1.20 Seagrave ........... 1,800 133, 12% 13 + 13g| 1200 Midi'd Steel 20 18 ae%— 15 
38 31 2 Glidden Co, ........ 17,900 373% 341, 35% — 1s, 24 21. 1.40 Shell Union Oil ..... 21,800 24 23 23%, + 3% 300 Nat Rub Mach 22% 22 22 4 % 
58'2 4014 4 Goodrich SI Bien 39'500 581, 5272 551 sd The 2812 21 % 2 Sineiair Ol) occ... 78.900 28): 2714 275% cae 6200 Param’nt Cab. 8% 7 B+ % 
96% 62 5 Goodyear r oe R eee 30800 963, 91% 923; : 2 22% 13% 1 Sparks-Withington . 10,100 21 19% 204, — % | 200 Perfect Circle. 40 39 40 + 11% 
11% 9% .... Graham-Paige Motor 11,800 10% 9%, 10. + % 36% 2l'2 .... Spicer Mfg. ........ 5,200 32 303%, 315, + 115) “EI pI Glass. 58058. 7% + 29 
15 6% |... Haves Body Binoy 15) gst 1 tgif) 67 55% 2.50 Stand. Oil of Cal... 34.100 67 631, 653 1% Rolls Royce Ass Nosakes 
2714, 22 1.80 Hercules Motor wits "B00 263 26%. 2614 i Ly 75 58 2 Stand. Oil of N. J. .. 451,200 75 683, 72%, 41x Ross Gear.. No sales 
29° 19 2 Houdaille-Hershey B 39,800 27% 25% 27. + 13| co* 33% 3-92 Stand. Off of N. ¥... 67,100 35% 34% 35% 7, Safe T Stat.. No sales 
62% 535% 5 Hudson Motor Car.. 23.700 58% 55% 57 + 1%) 44 38 «3.50 Stewart-Warner Spd. 7,100 41%) 40% 41% + %| [900 Smith AO... 244% 21084 290 153, 
25% 20% 2 Hupp Motor Car .... 58200 25%, 215, 25: ‘33; | 47% 40% (5 Studebaker Co. ..... 16,300 4215 4014 405, — 1% | Sparks With... Nosaks 
17 5 indian Stehocvel cere 43'400 47° lise , 7 t 3% 38 33'4 2.40 Thompson Products. 3,600 364, 34% 34% — 1% 2900 Stutz Motor... 4 3% 3%+ M% 
am a eee oss a i800 67" 1% 134g + %& | 18% 14% .80 Timken Detroit Axle 7,000 17% 1714 175% ..., | 7200 Thermoid Co.. 28 24% 26%e+ % 
96% 78% 2.50 Interna. H ond “’ 18,900 96 4 oa = 86%, 70%, 3 Timken Roller Bear. 39,200 86%, 81°. 86 ae. 200 Triples eainase 6! ‘. ¥, 
1483, 117 3 Johns-M "aa ; ‘ 96 82% 92% — 1%; 41% 30% 2.50 Trico ............... 6,000 39! 375, 39%, 1's 600 Tung Sol... 26% ose 25 3 ne 
4% 2 ‘aemine Muto le... 81,500 13414 127% 128% — 5% | 139% 98% 7 U. S. Ind. Alcohol .. 31,600 10714 10115 102", 1% U S Asbestos. No sales ’ 
53, 31 sees ro, aon otor Car .. _ 4,900 3% 3% 358 t %g! 31% 21% .... U.S. Rubber ....... 76,400 31% 28% 30%, + 1% | 7800 Watson, JW.. 4% 3% 4 + % 
P- +) Kelly-Springfield -. 13,100 542 4% 4% —— 20%, 1654 1 Warner Quinlan .... 10.200 19% 18 6, — %| Bua ew is Se ES 
10% 6% Kelsey-Hayes Wheel 22,900 36% 30% 36% + 5% 52 43% 2 Westinghouse A. B.. 11000 49%4 45%, 4914 4 1 | Nuasat6C6U6hene 
453, 39 4 eee ee Rubber & Tire.. 12,900 11 83, 10 + 1'y | 395, 31 2 White Motcrs ...... 9,200 39% 36% 39 + 2 
33 39 2.60 Link Belt .......... 300 45 45 45 ....| 34% 27 2.50 Wilcox Rich A 600 33 3214 33 1 NEW YORE OvGs- saz -CoUnsa™ 
oa = 2 Ludium Steel ...... 21,600 41% 38 395, + i | 10% 7!) 1.20 Willys-Overland .... 21400 9% 9% 9% — % ln 
. " } ack Trucks ....... 26,500 88% 84% 871, +2%/ 77 71 #+4+5 Yale & Towne...... 400 75 7 75 Tha eee w His 
4 pt 4.25 Marlin Rockwell .... 3,000 52% 50 524% +2 | 27 123%, .... Yellow Tr. and C. .. 129,700 27 225, 27 312 156 American Hard Rubber mn x 
30! pt _ 8 83=—s)s F?]rorneee 5.600 29% 27 28% + M% 47 36% 3 Young(L.A)Spr.&W. 15600 45 43 44% + 1 | 8 Dixon (J) Crucible.......165 173 
: ait 3.50 Doehler Die Casting..... 37'% 
| 7 Is aes ces co os 
Eisemann Magneto ; 22 oe 


do eTrecr 
Service, Springfield, l., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers ig alent 
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section, may obtain these by addressing any of these three companies vd 
given here complete for the convenience of our subscribers Bendix Expands 
chusetts and Washington | 
| ‘New Business Plans 
3 = | 2 s | (Continued from Page 1) 
States £ é 3 = € Ei ¢ eS 3 3 £ z - = | 8 is and to keep pace with the require 
S S = | | « a iva . , D = | e » 
A E cie« < | E gs i¢€ £¢ 2 _ s 3 g i £ ES ss 18 5 Totals ments of the industry. 
& & a ists | @ 2 3 £4 = & $ = 3 x = = | aS & 2 | “The advantage of uniform con- 
ps = = - ie} fa f& | & re Po io zu nw > s =s 8s Ss |Z | trol of operations and drastic econ- 
Ark , . /omies in overhead and equipment, 
Arkansas | z 3 = 6| 4 43 48 | | a 8| 8 2; 1,640 for inventory obsolescence and 
Conn. | | 12 14,38 25, 44] #37 4 17 28; 98] «45, 58 3 i; 2 5 2,389 | drastic economies in overhead put 
Delaware | pe y 6) “Bl m i, Pee sa ccuenaees “ema — ee = — =,|imto effect in the latter part of 
Delaw ge pe aalera. l 18) — 6}séi8B J B. ae . oS . 4) a __ 3 . ae 9 A __ 533 1929, will not be apparent until 
Florida — } 10; 15 16 40 27 44| 35 2 8 47 sO, 17 16 | 2 17| 31 13 1 4,429 | 1930. Earnings for 1929 were fur- 
Idaho | LS a aS a | a a el I 
Mlinois | 44 «#106 =38 = 172, 160 270) 14853 340-284 376{ «50 «208, 2S 17,ss5H,—s«d11 DY s«140 62 6 19  13,678|of the Bendix Service Corporation 
Maryland | q 9 10 48 34 50] 24 3 4°24 116] 1140 — ay 0 6 ss 9" —_ 9892 |organization and to certain ex- 
Mass'setts} 8 25 26 145 70 124, 106 14 46 53 253) 73 95 2 3 45, 6069 T “ma . re 
Minnesotaj 4 5 11 40 57 59] = 35 oe 57 135] (15, 34, Cts 3 48} 54 17 2 ~ 3372) “Your company has acquired since 
Missouri 11 4 , 3: ‘ ‘ Se : ‘ am anuary 1, 193C, control of ee 
N u | 61 1 191 96 bea 80 20 33 175 409 | 30 121 < 7 = 11 264 | 240 80 26 64 14,030 | additional companies, all on a basis 
Montana | 1 8 2 19 8 12| 1 1 21 33 | 2 11 16 | 14 4 2 915 | Which should add materially to the 
N. Hamp. 1 8 3 5 3 " ‘ ; — ; 7 an . - , earning power of Bendix Aviation 
N. Hamp. | ; t : “ | 2 8| 1 6 ; 2] 5 2 _ 358 | Corporation. These acquisitions 
N. Jersey . w 38 21, 181 99 209 | 109 28 47 60 205] 50 163 2 10 31] 103 79 3 7 7,493 are: 1. Bragg-Kliesrath Corpora- 
N. Mexico | 1 3 2 3| 1,” 9] — ~ 6] 2 a as ————gg,_ tion, Long Island, N. Y., mANEERO- 
——— ; : . 4 : : ; = : : : _- “turers of vacuum power means 0 
N.Ca’lina| 2 8 68D F 2 20 «(5 | 1 6 2 28 | 13 2 2,490 applying brakes on buses, trucks, 
N. Dakota | 1 9 1 16 4 14] 1 14 “23 | 3 8 “Bf 5 2.) Sg | AUtOoMobiles, etc. 2. 51 per cent. 
Nn: . 7. ~ _ ot “es ~ y 5 no- 
Oregon | 5 14 13 25 25 43 | 13 4 34-9] 4 8,21 14 3 2,644 i = gy ye 
Rh. Island| 3 8 15 iS) 14] 10 4 2 6 42 | 19 9 ie ae 3] a | | 16 96g burgh, Pa., jointly owned with West- ,- 
S. Ca’lin: a P - - . inghouse Air Brake Company; 3. 
S.Ca'lina | 2S. 3 10 10 ead ‘ : 26 33 | 3 7 ig 8| 6 1,416 Hydraulic Brake Company, Los An- 
Utah | 1 4 9 1 13 | 4 2 20 | 3 + 1 6| 3 3 647 geles, Cal.. leading manufacturer of 
Vermont | 2 1 8 3 13 | R 1 7 7| 1 4 8} 4 4 : 313 Dydraulic brakes. ; 
——-; —, -, — 9009 . = , - pot “These acquisitions give your 
Virginia | 2 11 20 31 21 29 | 12 4 5 50 116 | 9 28 1 33 | 33 8 3.537 company a complete line of brake- 
Wash’ton 1 5 20 26 11 44 12 5 2 60 51 13-38 1 37 24 22 9376 ®pplying mechanism, that is me- 
W. Vi | 20 3 9 3 3] | 4 7 | = = | aa | | 2,376 chanical, hydraulic, cable and 
W. Virg. | 2 1 21 i} l 1 21 48) #7 #10 23, 35—Sts«d2D 1 1,653 conduit vacuum, air and electric. 
Wisconsin | 2 15 23 109 51 99 | 27 6 17 47207 | 14 49 2 3 36 | 73 8 9 4.423 “Since the ooages of the yeas 
‘ ; ; 7 ; 5 ; a —- : your company has also made ad- 
D. of Col. | 2 2 3 17 22 43 | 23 13 i 8 46 | 1 11 1 3 4| 1 9 1,300 se Rr arrangements for the 
Totals | 112 376 306 1231 787 1623{ 720 160 239 1106 2515] 381 982 34 71 791] 981 466 37, —«s«122 81580 Manufacture and sale of its prod- 
, " . “ ucts in continental Europe.” 
Ark.,’29 | 1 6 37 10 14] 2 53) 58] 2 13 75 | 5 1 6 1,752 
Conn.,'29{ 2 15 104 43 62) 47 4 3 47 169] 29 82 me @ | 105] 28 2 14 2,755 1 ; 
Dela.,°29 | 1 . 22 9 15, 15 2 “1 5 35] 3 15 we 33 | 2 1 603 Indianapolis Plants 
Fla,29 {#5 #1 67, «25, 28) ~—«28 1 56. 66, 13 35 2, 106 | 13 6 2.827 , 
Idaho, *29 | 10 3 16] 1 13 13 | 2 7 : 41| 2 3 631 Speed Production 
Hlinois,’29} 51 = 23 518, 249 322 148 34 14, 202 663] «75312 16 629| 141 19 72 13,707 feediianuial b 
Mary’d,’29| 2 12 89 18 5$| 26 10 2 52 197] +13 «38 ied 118} 20 33 3,004 Coes wine veri : ' 
Mass.,"29| 5 21 216, 8} 6? 979-295] 58 138 ; 236 | 46° 4”—«(O149 tHitwkemneci’” Ce 
Minn.,’29 | 7 5 69 39 87 | 30 2 48 15s] 17 63 2 210| 41 ] 28 3.114 Cheerful reports from the CGon- 
isso'l, °29 3 50 949 36 r 27 » . 59 = an a3 ; ; tinental Steel plants here and at 
Misso Mh } 3 5 ea 11] aad aa ‘ 1 aa meted 47144 8 927 | 126 18 97 12,554 Kokomo stating that the first quar- 
Mont., °28 | 4 45 11 15 | * 26 66 | 7 19 64 | 15 7 1,052 ter of this year was better than that 
. H.. °29 15 4 12 s ‘ : - ‘ ~ of last year were further evidence 
: | , and ‘| a teas k. vd : ” 16] 2 385 of fmprovement in the motor indus- 
N.J..°29 | 18 39 358 «1212364150 33 14 131 341] 66 268 3 293 | 125 6 48 8.120 try. 
N.M.,’29 | 5 5 12] 3 ’ 1 10 | 3 12 es 28 | 10 3 469 seeker oor netanion ; themselves 
a = r = . i =o , : — = ois ace pril wi righter aspects, 
N.Car.,'29| 3 4 15 64,116] 8 & 114 219] 48 _ | sea] 37 8 6,329 Stutz planning greatly increased out- 
N. Dak.. ’29] 1 2 21 11 14] zy 26 «47 | 1 6 72 7 14 g39 put, while the Ford plant was run- 
————— , ; an a ™ ; 5 ; ; , ; ning at the highest schedule in his- 
Ore.,"29 | 2 3 | 30 17 48 | i 1 360-82] «10s 28 83 | 20 9 1,970 tory. Auburn's plants at Conners- 
R. Isle., 29] 1 3 26 3 10] 14 5 24 o8] 21 22 45 | 10, 5 911 | Ville were still below capacity but 
S.Ca’a.’29]. 4 1 29 11 21 -4 3 1 5 : or . gained steadily throughout the 
&. Co's. 9| > wi , | , \ dl ! 15 ; 12] 1 2.001 month. The Duesenberg unit of Au- 
Utah, 29 | 2 17 3 19| 9 10 19 | 8 8 2 38 | 6 4 910 burn here is at its highest point. 
Verm't, '29| 1 19 4 10| 3 1) 6 11} 10 2 33 | 3 3 326 Chevrolet zone officials at the 
—— . - 1 j ; — us local parts depot and warehouse re- 
Va., 29 | 1 2 38 32 44] 15 5 2 56 95] 14 27 m 170 | 29 24 3,191 ported parts and supplies deman¢e 
Wash., °29 | 2 51 16 = 35| 4 ] 47 72) 7 34 1 94 ~ 19 1 6 1980 ©xceeding incoming supplies. 
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“7 REASONS 





Why You Can Make Big Money 
Selling CURTISS-WRIGHT Planes 


If you want to get in on the ground floor of an industry that is growing by leaps and 

a bounds, if you want to represent the largest and best advertised firm in that industry, if you e) 
want to make the profits from a market as broad as the heavens above, if you want to forget 
trade-ins and the other problems that cut profits to the bone—read these facts! 


ec -- 


N EVERY PART OF AMERICA, enterpris- 
ing dealers are alive to the new era in selling 
transportation. They are becoming Curtiss- 
Wright dealers because they realize the golden 
opportunity aviation presents. Now Curtiss- 
Wright invites you to share in the profits which 
will surely be made in this fast-growing field. 


A Real Sales Franchise 


Manufacturing four great makes of aircraft— 
Travel Air, Curtiss-Robertson, Mothand Keystone- 
Loening planes—two world-renowned makes of 
aircraft engines, Curtiss and Wright, and spon- 
soring many other allied products and services, 
Curtiss-Wright is the largest aviation group in 
the world. 

Curtiss-Wright is strongly financed and ade- 
quately manned. A large percentage of all the 
commercial planes in service have been made 
and sold by the companies now comprising 
Curtiss-Wright. Their products—from the small 
2-place sport plane to the 20-passenger air liner— 
are right from an engineering and manufacturing 
standpoint, and the kind of planes an air-minded 
public demands. Thus, when you represent 
Curtiss-Wright in your locality you may be sure 
that its success and your success is certain. 


Advertising Makes Money For You! 


As a Curtiss-Wright dealer you will enjoy the 
“Denefits of the greatest advertising campaign 
ever launched by an aircraft manufacturer. 
Curtiss-Wright advertisements, appearing in six- 
teen leading national magazines, and in all the 
important aeronautical journals, are reaching 
nearly 30,000,000 in every part of the country. 
In addition, every worthwhile prospect will be 
reached by a nation-wide direct mail advertising 
campaign. This tremendous promotion cam- 
paign will surely create many class “A” pros- 
pects—make sales and profits for you! 


Territories of Large Area 


Just as the airplane radically revises old stand- 
ards of time, speed and distance, so, too, does 
the aircraft business change all previous ideas of 
sales territories. Because you are able, via air 
travel, to cover a wider area, you will be able to 
conduct sales in a territory many times larger 
than those usually allotted.in other lines of busi- 
wness. This means more prospects for you to 
contact—more sales, greater profits! 


CURTISS: 








Here They Are:- 


* 
1 You represent the largest aircraft 
* manufacturer. 


* Your products are advertised in 
¢ leading magazines. 


You handle large territories and 
Be many prospects. 


You sell a complete line in a broad 
4. price range. 


You sell high-price units, get large 
5. commissions. 


Your sales are clean—commissions 
6. all profit. 


Selling on deferred payments, you 
de serve large market. 























A Broad Range of Prices 
The Curtiss-Wright line is complete. It has been 
designed to appeal to every class of prospect— 
the private, industrial and commercial airplane 
operator. There’s a 3-place sport biplane selling 
as low as $2,195, a 3-place cabin job selling as 
low as $2,495—but little more than the price of 
a fine roadster or coupe. And there’s a 6-place 
cabin monoplane at $13,500, a 4-place amphibian 
at $16,800, a twin-motored 8-place job at $24,900, 
and an 8-place amphibian at $29,700. In the 
Curtiss-Wright line are planes of every size and 
kind—a type for every need and purse. 


Many Profit Opportunities 
Because the prices of planes are higher than 
those of other kinds of transport vehicles, the 
profit per sale is unusually large. And airplane 
sales are clean—there’s seldom a trade-in to cut 
down your commissions. For these reasons, and 
because the Curtiss-Wright dealer territories 
contain greater numbers of prospects, the mer- 
chants make larger profits. 

And there are many other ways to make money 
in the aviation business. By special arrange- 
ment, authorized dealers will profit from the 
service and repair work they turn over to the 
Curtiss-Wright Flying Service. This obviates 
the necessity of installing service equipment and 
employing mechanicians for such work. Other 
opportunities for profit are presented in the sale 
of aviation accessories and equipment, flying in- 
struction, transport line tickets, and taxi, charter, 
sightseeing and photographic flights, etc. 
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Deferred Payment Plan Boosts Sales 


Through the Aviation Credit Corporation, the 
Curtiss-Wright dealer may stock and sell planes 
on liberal terms. The wholesale financing plan 
makes it possible to display planes on your sales 
floor at very low cost. This enables you to de- 
vote the major portion of your investment to 
the promotion of your sales and profits. It is 
not even necessary to stock demonstrators. By 
special arrangement the Curtiss-Wright Flying 
Service will handle demonstration flights at a 
nominal cost. 

The retailing financing plan greatly enlarges 
the opportunity for sales. It is now possible to 
sell a plane for as little as $750 down, and the 
carrying and insurance charges are surprisingly 
low. This new development puts a tremendous 
lever in your hands for developing sales. Because 
it makes it easy for the public to buy, the Curtiss- 
Wright deferred payment plan is boosting sales 
amazingly. 


Investigate This Opportunity 


Few people realize how eagerly the public is tak- 
ing to the air. Few dealers understand how fast 
airplanes are now selling. But every far-sighted 
business man realizes that aviation is the coming 
industry. And right now is the time to get in 
on the ground floor, develop with the industry, 
and cash in on its growth. An amazingly small 
investment starts you on the skyway to success! 


Visit the Aviation Show at 
Detroit Starting April 5th 


It will be well worth the time and money the 
effort costs to visit the Detroit Aviation Show 
which opens April 5th. Here you can see many 
of the products of Curtiss-Wright, learn all about 
the Sales Franchise and the profit opportunity it 
presents to you. Be sure to visit the Curtiss- 
Wright exhibit at the Detroit Show. 


Mail the Coupon! 


If you cannot attend the Detroit Show, mail the 
coupon below for full details. Don’t delay. Deo 
it now, for every day you wait costs you money. 
Write now while there are some excellent terri- 
tories still open. The airplane sales season is at 
hand. Mail the coupon today! 


CURTISS-WRIGHT SALES CORP., DEPT. DN 
27 West Sith Street, 
New York, N.Y. 


Please send me all details of the Curtiss-Wright 
Sales Franchise and the profit possibilities in the 
selling of airplanes. 
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